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INVITES WEDDELL 
TO PROVE HIS CASE 


Frank P. Tucker Takes Exceptions to 
Published Statements—Gives 
Mutual Co. Angle 


CLAIMS FACTS WERE JUGGLED 








“A Short Study in Mutual Insurance,” 
in The Eastern Underwriter, Stirs 
Up a Hornet’s Nest 

The Eastern Underwriter is in re- 
ceipt of a letter from Frank P. Tucker, 
secretary of the Co-Operative Fire Un- 
derwriters’ Association, of New York 
State, in which he takes exception to 
statements in an article printed in this 
paper in the issue of May 11th, on 
Page 11, under the caption, “A Short 
Study in Mutual Insurance.” The let- 
ter follows in part: 

I have read in your “Fire Insurance 
Department” under the caption “A 
Short Study in Mutual Insurance,” an 


article said to have originated in the 
fertile brain of one T. R. Weddell of 
Chicago. 


I confess to never before having 
heard of this man, Weddell, although 
he may be a most valuable adjunct to 
the stock insurance fraternity of the 
progressive West. 

I am not sufficiently versed in court 
decisions of all States to determine 
without investigation, as to the correct- 
ness of the application of those referred 
to as proof of the statements made. | 
do not, however, believe that the man- 
ufactured answers preceding or fol- 
lowing the references to decisions, are 
based either upon the decisions referred 
to or upon facts. 

In support of this position, it is only 
necessary to mention the very first New 
York decision referred to in Mr. Wed- 
dell’s “Comedy of Errors,” viz.: “Sands 
vs. Bontwell, 26 N. Y. 233.” He refers 
to this as pri vf that “the members of 
2 mutual company are_ individually 
liable to the extent of the total liabili- 
ties of the company.” Such a claim is 
not only false, but so wide a departure 
from the truth as to warrant its being 
classed as a malicious misrepresenta- 
tion. 

The case cited had no such question 
involved and was merely an action to 
recover on an actual promissory note 
given to one of the old New York State 


“Note Mutuals” of 1849. The policy- 
holder was held for a_ proportionate 


(Continued on page 16.) 


























“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 





ELBRIDGE G. SNOW, President 





Underwriting Capacity Second to None. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 























North British 
and Mercantile 
ee | Cn surance Co. 


1866 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 
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To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money-making 
NOW and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President :: Beaumont, Texas 





CLOSE RACE BETWEEN 
PIERCE AND ALBRIGHT 


Both Passed $4,000,000 Mark in This 
Year of Greatest Prosperity— 
Crowding H. B. Rosen 





FACTS ABOUT MILWAUKEE MAN 


Has Room at Union League Club, N. Y.; 
Is a Millionaire; Won 
Over Handicaps 


Milwaukee, Wis., May 29.—The tre- 
mendous prosperity of the country has 
had its reflex in increased life insut- 
ance production, one result of which 
will probably be the marking up of 
records of individual production eclips- 
ing 4ll recent and former feats of this 
kind.\ If any life insurance agent can 
write \$5,000,000 on individual lives dur- 
ing the course of twelve months, this 
in the year in which it must be done. 

There are two men who have a 
chance to do it—Dr. Charles FE. Al 
bright, the wonderful agent of the 
Northwestern Mutual Life, who has not 
been able to explain before a roomful 
of other agents how he succeeds, nor 
can anybody diagnose his case; and 
Harold Pierce, the millionaire writer of 
the New York Life, who helped make 
the name of J. P. Morgan—and inciden- 


tally, his own—more famous, 
Will Rosen Lose Out? 
The real rivalry for supremacy this 
year is between these two—with the 
odds on Albright—and if Henry B. 


Rosen, the grouchy agent of the New 
York Life—(grouchy toward reporters) 

who for some years led all individual 
producers, does not step at a pretty 
lively pace he must surrender his 
crown. 

Why Dr. Albright Rests 

A representative of The Eastern Un- 
derwriter seeking an interview did not 
find Dr. Albright at his office to-day, as 
he is completely exhausted by his ex- 
traordinary production achievements, 
and is taking a vacation. However, at 
the office of Superintendent Copeland, 
of the agency force of the Northwestern 
Mutual, he learned that Dr. Albright 
has a good excuse for wanting to rest 
up because up to April 1, he had written 
$2,300,000 in the Northwestern Mutual 
lAfe alone; his aggregate writings for 
all companies being $4,000,000 Mr. 
Copeland doubted that Dr. Albright will 
attempt any more star production feats 
for a while, as he is resting upon his 
well-worn laurels for the time-being. 

If $100,000 more will help Dr. AI- 
bright any on his way to $5,000,000 this 
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I desire to correspond with New York City Life Agents, who would prefer a District Managership covering several of the wealthy 
counties in Pennsylvania. Three Millions of old business in force. Company over Sixty Years Old. 
This is an opportunity where an Agent can make money and live on the first year’s business, leaving his renewals for future 


profit and savings. 


A salary is paid for supervision of old business in addition to the regular New York State Contract with renewals, over-riding 
first year commissions and renewals paid on sub-agents appointed. 
Do not‘reply to this unless you can stand closest inspection and prove up a Paid Business of $100,000 in the last twelve months 


(term excluded). 


Address 


“PENNSYLVANIA” 


Care of The Eastern Underwriter, 105 William Street, New York City 











year, and if he, Dr. Albright, will send 
The Bastern Underwriter his address, 
the ‘editor of this paper will gladly give 
him the name of the prospect. It is a 
perfectly good prospect, too, because 
the man who wants the insurance so in- 
formed the editor of The Eastern Un- 
derwriter, adding that if Dr. Albright 
calls he can get the insurance, “but I 
am not going to chase him up.” 
Pierce Passes $4,000,000 Mark 

An officer of the New York Life in- 
formed The Eastern Underwriter a few 
weeks ago that he thought that Mr. 
Pierce had passed the $4,000,000 fig 
ure, or will pass that mark when all 
the Morgan insurance is placed. The 
Morgan and Davison insurance alone 
foot $3,500 000. 

How Dr. Albright Does It? 

The manner in which Mr. Pierce gets 
bysiness has been pretty widely pub 
lished, but no one to whom The East- 
ern Underwriter has talked—and the 
list has included some of his insureds 
seems able to say just what it is that 
enables Dr. Albright to top other 
agents. 

“Sometimes I come in on a seven fif- 
teen a. m. train, and Dr. Albright is on 
board en route to his office,’ said one 
man in explanation, “he is always on 
the job.” 

“It’s his acquaintance. They send for 
him,” said another. 

“He knows every angle of insurance,” 
said a third. 


“He is a millionaire; he is in the 


habit of thinking and acting in large 
affairs,’ said a fourth. 
“He has a genius for insurance,” said 


a fifth. 

(Maybe, they are all correct, and he 
has a collection of important requisites, 
all of which have helped. 

Dr. Albright’s success should contain 
a lot of inspiration for other agents. He 
is not a striking man in appearance; 
he has not the gift of a silver tongue 
in public; he is not dominating, yet 
despite his lack of the grand manner, 
and the Success and System Magazine 
idea of masterful personality, here are 
the facts: 

Dr. Albright was an assistant medi- 
cal director at the home office. In poor 
health he went to Europe on what he 
thought would be a few months’ trip. 
instead he was away a year and a half. 
Returning to find someone else at his 
alesk, he announced that he intended 
to sell insurance. Some of his friends 
shook their heads thinking possibly that 
he did not possess the necessary aggres- 
sive qualifications. The first year he 
wrote more than- $300,000, and it was 
not long before he qualified for that 
select group of writers who produce 
“more than a million a year.” 

At Home Everywhere 


While Dr. Albright has his headquar- 


ters here, he is just as much at home 
in New York, Philadelphia, Pittsburgh, 
and Chicago, in all of which places he 
acts as a member of the local force, 
being duly licensed, etc. In New York 
he has a room at the Union League Club 
in which all the year around are evening 
clothes, business suits and other sarto- 
rial paraphernalia, so that he can hop 
on the Twentieth Century Limited upon 
hearing of a New York case; go to the 
Club and be ready for any emergency 
that presents, town or country, social or 
business. 


EQUITABLE TURNS FARMER 


Establishes Twenty-two Acre Farm on 
Overbrook Country Club Property 
at Hillsdale, N. J. 

In order to assist in promoting and 
conserving the food supply of the coun- 
try, the employes of the Equitable with 
the consent of its officers, have estab- 
lished a farm at Hillsdale, Bergen Coun- 
ty, New Jersey. 

The organization is to be known as 
the Equitable Farm Corps. Property 
belonging to the Overbrook Country 
Club has been leased, club house priv- 
ileges obtained, and an expert farmer 
employed. T. I. Haubner will super 
intend the farm. There are about 
twenty-two acres to be planted, culti- 
vated and harvested. 

The cost of the entire enterprise is 
being guaranteed personally by the offi- 
cers of the Equitable. The produce 
from the farm will be sold to the em- 
ployes at reasonable prices, and the 
balance, if any, marketed. 


’ 


A number of bills to safeguard policy- 
holders have been introduced in the 
Pennsylvania legislature. 


‘Commissioner H. L. 


Bill Gives Fraternals 
Chance to Retrench 


PERMITS INSOLVENT SOCIETIES 
TO INSURE CHILDREN 


Wisconsin Senate Adopts Measure 
Allowing Benefit Organizations to 
Bolster Up Financial Status 


(Special to The Eastern Underwriter) 

Milwaukee, May 28.—The Wisconsin 
Senate, after a two hours’ discussion on 
concurred in the Stone bill 
No. 467 A, authorizing large fraternal 
benefit societies to insure children be- 
tween the ages of 2 and 18 years, for 


Saturday, 


whose support and maintenance a 
inember of the society is responsible. 
Senator Bray, who opposed the _ Dill, 


former State Insurance 
Ekern had for 
weeks lobbied for the bill. The real 
purpose of the bill, Senator Bray said, 
was to bolster up weak fraternal 
societies which were not charging ade- 
quate rates for their insurance and, 
though the _ bill provided the _pre- 
miums paid for child insurance should 
be kept in a separate fund, it was like 
allowing an insolvent bank to receive 


declared that 
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AN AMERICAN COMPANY 


True to American Ideals and Traditions 





The Germania Life Insurance Company 


Established 1860 
Under the laws of the State of New York 


A Growing Company for Growing Men 
RECORD FOR 1916 





New Paid-for Business... . 


Assets 








(The Best Year in the Company’s History) 


Gain over 1915 nearly....... 
Total Insurance in Force, January 1st, 1917.. 158,839,851.00 
Gain in 1916 nearly...... mn 
Saving to Policyholders on account of favor- 
able mortality of 61%..... 


Surplus and Dividend Fund................ 


Income from Investments alone more than sufficient to pay 
all Death claims. 


Business paid for in the first four months of 1917 shows a 
gain of 44% over the same period in 1916. 


Two attractive Agency openings 
ADDRESS 


T. LOUISJHANSEN, Superintendent of Agencies 


50 UNION SQUARE, NEW YORK CITY 


Lessee. $ 21,061,120.00 
6,000,000.00 |} 


seveccscoses SERRECER 
513,000.00 
53,793,290.00 
6,424,602.62 











and care for deposits and money of 
children. Fraternal societies could 
probably handle child insurance cheap- 
er than stock industrial companies, 
Senator Bray stated, but only a small 
percentage of the fraternals are in a 
solvent condition. ‘He declared that 
only fraternals which were in a solvent 
condition should be permitted to write 
child insurance. 

Senator Skogmo, speaking in favor of 
the bill, said that the provision requir- 
ing the child insurance fund to be 
kept separate from other funds of the 
insuring society, would amply safeguard 
such fund. Sixteen other States have 


passed a bill similar to the Stone 
measure, Senator Skogmo said. Sen- 
ator Cunningham declared that dire- 


inl predictions regarding the probability 
of the Modern Woodmen of America 
going into insolvency unless it raised 
its rates to an adequate basis, as stated 
by Senator Bray, were unfounded. 
Fraternals Cause Loss 

Senator Everett said it was the his- 
tory of all fraternals operating on an 
inadequate rate basis, that they ulti- 
mately became insolvent, and _ their 
members lost their premium money 
and insurance. Senator Witter de- 
clared that insolvent fraternals should 
he required to quit business or get on 
an adequate rate basis. Senator Ben- 
nett declared that the Modern Wood- 
men of America were solvent. In reply 
Senator Everitt asserted that the Wood- 
men would be compelled to raise their 
rates to keep out of insolvency. 

Two amendments by Senator Brady 
were rejected, one providing that only 
fraternals on an adequate rate basis 
should be authorized to issue child in- 
surance, and the other providing that 
ihe insurance society should not be perm 
mitted to exchange a policy for an 
adult for a policy of a child after the 
child had attained the minimum age 
for initiation into the society, unless 
the society was on an adequate rate 


basis. Both amendments were reject- 
ed. A motion by Senator Albers to 


non-concur in the bill failed by a vote 
of 9 to 17. 


A 25-YEAR ANNIVERSARY 


George H. Gaston, of the Metropolitan 
Life recently completed a quarter of a 
century of service as second vice-presi- 
dent of that company. He was elected 
to the office in April 26, 1892, being then 
secretary of the company. All in all he 
has been with the Metropolitan thirty- 
seven and one-half years. The superin- 
tendents of the company made a consid- 
erable feature of the occasion much to 
dhe surprise of Mr. Gaston. He was 
visited in his apartment by a large com- 
mittee of superintendents and also by 
officers, and presented with -several 
packages of silverware, the presenta- 
tion being made by Peter Kraus, of 
Chicago. In his speech Mr. Kraus said 
in part: 

“We have been privileged to observe 
the democracy of your nature and to 
fathom the generosity of your heart, 
and to witness the innumerable acts of 
kindness you have so unselfishly be- 
stowed upon your less fortunate broth- 
ers and subordinates, and the patience 
you have ever exercised in their be- 
half; and these precious virtues also 
are as indelibly inscribed upon our 
hearts and minds as they will forever 
remain recorded upon the tablets of 
Metropolitan history.” 
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Horner Stands Ready 
to Defend His Remarks 


MEANT EVERY WORD HE SAID 
AT NORTHWEST CONGRESS 


Declares Unless Combination is Broken 
it Spells Ruin for National 
Association 





Minneapolis, May 28.—Warren M. 
Horner, manager of the Provident Life 
and Trust in several Northwestern 
States returned from the Des Moines 
Convention of the Northwest Congress 
of Life Underwriters, where he made 
# sensational attack on the ruling 
powers of the National Association of 
Life Underwriters, broken in health, 
and for several days was under medi- 
cal treatment at home. He has been 
under a considerable nervous strain be- 
cause of an unusual number of activi- 
ties, including the successful launching 
of a book on salesmanship, which has 
now entered into its second edition. 


Horner Meant What He Said 

To a representative of The Eastern 
Underwriter Mr. Horner said that he 
meant every word he said at the North- 
west Congress of Life Underwriters 
Convention, and that he would be at 
New Orleans ready to make good any 
statement if it were questioned. He 
declared that for years the National 
Association of Life Underwriters had 
been near and dear to him; and he 
deprecated any deviation in this great 
body from its real mission: the up- 
building of life insurance. 

Mr, Horner believes that there are 
two groups in the association which 
run it; the dominant group consisting 
of Edward A. Woods, Pittsburgh; 
Charles Jerome Edwards, Brooklyn, 
and Colonel Henry J. Powell, Louis- 
ville; all with the Equitable Life As- 
surance Society. Closely affiliated with 
this trio are Messrs. J. Newton Russell, 
Los Angeles; Ernest J. Clark, Balti- 
more; Lawrence Priddy, New York; 
Wilson Williams, New Orleans; Neil D. 
Sills, Richmond; Lee C, Robens, Hart- 
ford; H. Wilbert Spence, Detroit; C. 
W. Scovel, Pittsburgh, and others. Un- 
less the combination is broken it spells 
ill for the National Association of Life 
Underwriters, in Mr. Horner’s opinion. 

Full of Fight 

The Minneapolis man who is full of 
fight has been greatly encouraged by 
the reception given his remarks and 
the progress made by the Northwest 
Congress of Life Underwriters, the idea 
of which he originated. At Des Moines, 
Mr. Horner, at rather high tension, al- 
through trying to keep himself in check, 
snapped his remarks which were greet- 
ed by a rising crescendo of applause. 
Since then he has received a large 
number of letters pledging support, and 
it looks as if there will be an animated 
gathering at New Orleans. 


Remarks “A Rebuke” 

Asked by The Eastern Underwriter 
if his remarks at Des Moines could be 
called “an attack” on the powers that 
be in the National Association of Life 
Underwriters. Mr. Horner answered, 
“Call it a rebuke, if you want to, be- 
cause that’s what it was.” 


Code of Ethics Adopted 

Mr. Horner is greatly elated by the 
adoption of the new code of ethics for 
life underwriters, which, by the way, 
has been adopted by the Minneapolis 
and St. Paul Associations, in the draft- 
ing of which it is whispered that he 
had a stellar part; and he predicts it 
will be generally followed. 
Northwest Congress Supplemental 


Organization 

In speaking of the Northwest Con- 
gress of Life Underwriters Mr. Horner 
made it clear that this new organiza- 
tion is not intended to supplant the 
National Association of Life Under- 
writers in any way, but merely to sup- 
plement it. “We need the new associa- 


tion and a lot of others,” he said, “and 
they should be meeting all the time in 
order to stimulate interest in insur- 
ance; to develop new ideas; to keep 
the business to the front; to make the 
subject of selling vibrant and con- 
stantly interesting.” 
Says Letter Was Private 

Chicago, May 29.—A representative 
of The Eastern Underwriter asked 
Manager E. A. Ferguson, of the Union 
Central Life for a copy of the much- 
discussed letter which he sent to a 
Dakota man in which he spoke encour- 
agingly of the Horner revolt. Mr: 
Ferguson seemed disturbed over the 
publicity given his letter; declared he 
did not want to be posed as fighting 
the National Association of Life Un- 
derwriters; said his own views On the 
subject were “private”; and in writing 
he had marked his letter “personal.” 


NORTHWESTERN MUTUAL 


Figures for First Three Months of 1917 
Show Paid-for Insurance of 
$52,043,540 

Figures showing activities of the 
Northwestern Mutual Life for the first 
quarter of 1917 give that Company $52,- 
043,540 of new insurance paid-for, an 
increase of 23.42 per cent. over the same 
period of 1916, and 54.64 over the same 
period of 1915. 

The Company’s investments for the 
quarter amounted to $17,778,574.15, on 
which the average rate of interest was 
5.031 per cent. 

The total investments of the Com- 
pany in real estate mortgages, policy 
loans and bonds, on March 31, amount- 
ed to $356,044,560.43 divided as follows: 


Mortgages ......... $197,703,334.01 
Policy Loans ....... 54,927,031.49 
ere 103,414,194.93 
The total amount of insurance in 
force on March 31 on the written basis 
was $1,551,767,635 under 589,200 poli- 


cies. 


How Horner’s Address 
Appealed to Criticized 


STATEMENTS RECEIVED BY THE 
EASTERN UNDERWRITER 


Leading Life Underwriters Long 
Engaged ‘in Association Work 
Willing to Step Aside 


Upon receipt of transcript of the ad- 
dress delivered by Warren M. Horner 
at the annual meeting of the North- 


west Congress of Life Underwriters at 
Des Moines, The Eastern Underwriter 
sent telegrams to Edward A. Woods, 
Henry J. Powell, Ernest J. Clark and 
Neil D. Sills, asking them if they cared 
to make any statement in connection 
with the allegations of Mr. Horner. We 
have received the following replies: 
Edward A. Woods, Pittsburgh 

“Thanks for your telegram. I have 
tlanced at Mr. Horner’s address and | 
have nothing to say to it. If I am one 
of the coterie he believes is dominating 
the association, I regret his opinion, 
but am too busy to answer it. Any 
time the association desires Mr. Horner 
or any other man, or set of men, to 
take a more active part in its affairs, 
I am sure I and numbers of others who 
have given a good deal of time to it, 
will be delighted.” 

Neil D. Sills, Richmond 

“I appreciate very much your wire 
this morning, offering me the use of 
your columns to combat Mr. Horner’s 
attack, but knowing Mr. Horner as I 
do, I am inclined to think that he is 
anxious to get a little publicity of that 
kind, and I cannot help but feel that 
the best thing to do is just simply to 
ignore it.” 
Interview With Chas. Jerome Edwards 

“IT don’t know what Warren M. Horn- 
er had in mind when he talked ‘at’ the 
Northwest Congress, but it is easy to 














Agency Supervisor 


Wanted 


YOUNG life company, strongly financed, with a 








splendid reputation and a record without an equal in 
recent insurance history, wants an Agency Supervisor who 


them still further. 








who can show : 


train new men. 


Please state age and experience in detail. 


confidence— 


Policy dividends are equalled by few others, young or 
old, while the earnings, which are more than three times 
i those dividends, afford a tremendous margin to increase 


The opportunity of a lifetime for a man of character 
record of actual accomplishment in the 
organization of rural territory and who is willing to take 
off his coat, get out into the field himself, and find and 


‘an appreciate and make the most of an opportunity to 
grow into and grow up with an institution which has more 
| than an even chance of becoming the best in the business. 


Address, in 








PRESIDENT, 


Care of “The Eastern Underwriter,” 


105 William St.. New York 





vee that he referred to Clark, Powell, 
Sills, Wood, Willett and myself as the 
‘Six or seven individuals who per- 
petuate their own personal control over 
the National Association.’ For the life 
of me I! can’t conjure up the seventh 
ran—unless he thinks it ought to be 
himself. 

“The assertions he makes remind 
me of that cryptic Pittsburgh ditty ‘It 
may be true, I do not know; but it 
sounds to me like a .... joke!’ 

“The fact is that Horner is not up to 
date; his vocal efforts are inspiring, 
tut evidently he has more of a nose 
for discord than an ear for harmony; 
the lyre he plays upon has three or 
four broken strings, for of the ‘six or 
seven’ he sings about, at least three 
are as dead as door nails as far as 
either effort or influence goes in the 
National Association. 

“I have not, and, I doubt if Willett, 
Powell or Sills have been advised, or 
have any direct knowledge of the work- 
ing program of the National Associa- 
tion, or what action is proposed by the 
officers of the Executive Council. 

“Clark, as a more recent president, 
and Woods as the immediate past 
president, are undoubtedly in a con- 
tinued and closer relation to the ad- 
ministration. 

“I cannot even recall the names of all 
the officers, or the members of the 
Executive Council. I am active only 
as a member of the Publication Com- 
mittee of the ‘News,’ and have been 
trying to have the president accept my 
resignation for over a year. Mr. Powell 
has been doing a huge amount of work 
on the Taxation Committee and I guess 
anyone who wants his job is welcome 
to it. And I imagine the same is true 
of the other ‘six or seven.’ 

“IT assume that Mr. Horner will con- 
sent to the regularly elected officers of 
the National Association continuing 
their work until the end of the year; 
or does he assume that Russell and 
Priddy are a part of the ‘autocracy’? 
If so, he doesn’t know either man. 

“Horner’s ability as a personal pro- 
ducer and as an agency manager does 
not qualify him to be a Perpetual First 
Consul of the National Association. 
any more than it does the ‘six or 
seven.’ He is most unfortunate in 
his stricture that the ‘six or seven’ 
had introduced ‘undue injection of 
their own company affiliations’ for 
it is a fact that companies or company 
methods, or any reference thereto is 
taboo in all National Association work. 
And further, it is worthy of note that 
the three executive officers of the Na- 
tional Association are agents of the so- 
called newer companies, and entirely 
independent and apart from any affilia- 
tion with or influence by the companies 
with which the ‘six or seven’ are con- 
cerned. 

“The absurdity of Horner's suggestion 
of any six or seven ‘self-constituted au- 
tocracy’ is shown by the fact that, when 
the ‘six or seven’ endeavored to se- 
cure his selection as a vice-president, 
at the Memphis Convention, a revolt 
was started among the delegates. It 
was these ‘six or seven’ whom he 
now excoriates, that got behind Horner 
in his advertising program and spent 
two years and a pot of money and a 
prodigious amount of effort in an en- 
deavor to put into effect his ideals; 
and it turned out to be the one monu- 
mental mistake the National Associa- 
tion has made, and for which they 
should apologize. It was the most ex- 
pensive and illusory scheme that our 
money was ever wasted upon. 

“All good luck to the Northwest Con- 
gress; but one word of advice is, not to 
incur Horner's displeasure and philip- 
pics, by running counter to his leader- 
ship and self-perpetuating control.” 


TO ORGANIZE INS. DEPARTMENT 
At the forthcoming State convention 
of the Order of Bagles, which will be 
held in York, Pa., June 5th and 6th, one, 
of the important subjects to be dis- 
cussed by the delegates will be the or- 
ganizing and maintaining of a life in- 
surance department by that order. 
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Shuff Advertising 
Attracts Attention 
For Human Interest 


IS INSTRUMENTAL IN 500 PER 
CENT. INCREASE 


Home Office General Agent of Union 
Central Life Inducts Personality 
Into Agency 


John L. Shuff, manager of the Home 
Office General Agency of the Union 
Central Life, is doing some corking 
good advertising in the Cincinnati 
newspapers, He has learned the trick 
of human interest, and that it pays is 
shown by the fact that his office is go- 
ing at a $6,000,000 gait, whereas before 
be took the management of the office 
it was writing about $1,250,000 a year. 
Mr. Shuff was formerly a special agent 
of the Union Central, and was appoint- 
ed Postmaster by President Wilson, the 
appointment being made without any 
solicitation for the office by Mr. Shuff. 

During the time that he was Post- 
master he wrote $600,000 of personal 
business, all in six applications. Mr. 
Shuff, who is known as “Jack” to 
thousands of people, comes down to his 
office at 8,30 in the morning, where he 
generally finds twenty or thirty men 
waiting for him, all waiting favors of 
some kind. For instance, he has writ- 
cen more than 1,000 letters since the 
war, recommending people for the re- 
serves... He has frequently made trips 
{o, Washington, for the purpose of push- 
ing the cause of some friend with the 
Administration. 

Some of the best of the Shuff ad 
vertisements follow: 


“Successful Man” Ad. 

Name a_ successful man who 
doesn’t carry life insurance. 

You probably can’t name One. 
The very characteristics that mark 
a successful man—clearness'§ of 
judgment, foresight that guards the 
future py the strength of to-day’s 
plan and, very important, his habit 
of positive action that means to- 
day, not delay—these character- 
istics make him the man who does 
carry life insurance. 

Doesn't the action of hundreds 
of Cincinnati's successful men sug- 
gest the thing you should do 
to-day? 


friends’ knowledge of your true 
affection cannot excuse your lack 
of foresight? 

You don’t want them to have to 
pass the hat for you. 

Well, then right now while you 
can, insure your life. Agree to pay 
a stated small sum annually for 10 
or 15 or 20 years to some strong, 
reliable insurance company and 
know that in event of your death, 
whether one or all of these pay- 
ments have been made, your family 
will receive from the insurance 


.company $1,000, $2,000, $5,000 or 


whatever amount your chosen pol- 
icy calls for—will get back every 
cent you’ve paid in and that with 
interest at the time when they 
need it most. 

Portrays Condition at 60 

Are you getting ready to smile 
at 60? 

Sixty years old—you won’t be so 
fit then as you are to-day——yoOur step 
not so firm—your hands unsteady, 
perhaps—your eyes not so bright 
your mind, a part of an aged body, 
won't be quite so keen, quite so 
able as it is to-day. 

Are you getting ready to smile 
then? 

The man who is putting away a 
small amount yearly with a strong 
life insurance company is getting 
ready to smile at 60. He is saving 
a part of his earnings now while 
he can spare it. For only 10 or 15 
or 20 years he will do that—this 
choice being his—and after these 
premiums are paid he doesn’t need 
to dread 60 any more than 40, 
Should misfortune come upon him 
he will find his insurance policy 
readily convertible into cash. He 
knows that, at his death, those de- 
pendent upon him will receive from 
the insurance company more than 
he paid in—will get back his money 
with interest, 

This man is wise. 

Ther are a number of strong 
insurance companies in this coun- 
try but their rates vary. It will 
pay you to find out, before you get 
your insurance, which of these 
strong companies can give you the 
kind of policy best suited to you, 
the greatest amount of protection 
at the lowest net cost. 


APPOINT SCHOOL SUPERINTEND- 
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REAL SATISFACTION 
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Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 
by calling at 


220 BROADWAY 
Phone 6030 Cortlandt 


=i 





Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 





PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








“Pass the Hat” Appeal 

Don't let anyone pass the hat for 
you. 

Maybe you’ve been asked as a 
friend of his to “chip in” to help 
his wif* and children through the 
immediate stress and the certain 
need of the coming years—for he 
is gone now; his family is deprived 
of his earning power, his protec- 
tion, everything. 

The boys passed the hat. You 
willingly put something in. His 
wife and kiddies needed your help; 
they had to have it and you pitied 
them from the bottom of your 
heart, 

But did it strike you that, even 
though your loved ones are cared- 
for now and cared-for well by you, 
there may be ‘a time when your 


GA OnThe frin gLine With 
Our /aiple Option felr c y 


Wilbur B. Sprague, superintendent of 
public schools in Utica, N. Y, has been 
appointed general agent of the New 
England Mutual Life at Worcester, 
Mass., effective September 1. 

For eight years he has been the head 
of the Utica schools and in his work he 
has shown splendid ability in the hand- 
ling of the teachers under nim. His 
success was such as to bring high 
commendation from the State Depart- 
ment of Education at Albany. 

“That Mr. Sprague will make good 
in his new field of labor is the belief 
of all who know him and he will take 
with him the best wishes of many 
friends in Utica,” says the Utica “Dis- 
patch.” “He has always taken strong 
interest in everything that pertained 
to the welfare of the city and his in- 
fluence has been strongly felt.” 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


*AMARILLO 


For Agency Contracts address 


0. S. CARLTON 


SAN ANTONIOe ° 
*DEL RIO Nasties” 


wy PRESIDENT 











GROUP 


KD INSURANCE 
Life, Accident and Health 


With the same Prompt and Expert Safety Engineering and 
Inspection Service and Organization which has made 
the Name of The Travelers Famous 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 
INSURANCE COMPANY 


Hartford, Connecticut 
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Agents’ Mass Meeting 
Boosts Liberty Loan 





F. A. VANDERLIP TELLS OF ONE 
$75,000,000 SUBSCRIPTION 


Darwin P. Kingsley and Major Charles 
W. Gordon Discuss Insurance and 
War’s Demands 





Some two thousand persons, twenty- 
five per cent. of whom were women, at- 
tended the mass meeting of life insur- 
ance agents, held Tuesday evening at 
the Century theatre under the auspices 
of the Life Underwriters’ 
of New York. While the number was a 
bit disappointing to the men who had 
worked night and day to make the meet- 
ing a huge success, those present made 
up in enthusiasm for what they lacked 
in numbers. Some of the best-known 
mren in the life insurance business, both 
officials and field men were present. 
Equally of course, there were lesser 
lights. But all vied with one another 
in their enthusiasm for what succes 
sive speakers termed a “war of justice.” 

As a result of this meeting all in- 
dications are that June 5 and 6 will 
be great days for the “Liberty Loan” 
throughout the length and breadth of 
the United States. Roused to a pitch 
attained by warriors steeled for battle 
when the cannon begin to boom, and 
the order is given to charge on the 
advancing enemy, the leash, holding at 
bay the world’s greatest and _ best 
trained army of salesmen, schooled in 
selling sacrificial duty—the members 
of the National Association of Life Un- 
cerwriters, and thousands of other good 
agents, who would be better agents, if 
they were members—will be severed 
and these humanity and country serv- 
ers will do “THEIR BIT” in disposing 
of the National Government bond issue, 


Association 


An Interesting Phenomena 

As a rule, insurance men are not 
prone to psychology, unless it be in the 
psychology of salesmanship. Yet, 
Tuesday night, a psychologist in the 
Century theatre would have noted an 
interesting phenomena—among the in- 
surance men present. President 
liam F. Atkinson of the Life Under- 
writers’ Association of New York, who 
presided ably, appealed to the latent 
patriotism of his hearers and they re- 
sponded with a will. Darwin P. Kings- 
ley, president of the New York Life 
Insurance Company, did likewise, with 
a similar result. Frank A. Vanderlip, 
president of the ‘National City Bank, 
followed their example—and roused his 
hearers. 

Then came Major Charles 'W. Gordon 
of the 43rd Cameron Highlanders of 
Canada, a hero of the trenches and, as 
he himself said, “a Christian minister 
of the Gospel.” Major Gordon who 
writes under the pseudonym of Ralph 
Connor, is an eloquent speaker and he 
roused his hearers to a fine frenzy of 
enthusiasm when he praised the sacri- 
fices made by France. He elicited ap- 
plause when he sang Britain’s praises. 
He roused the crowd when he told of 
Belgium’s woes. And then—stating that 
he was a “Christian minister’—he de 


Wil- 


clared that he did not believe in a war 
without hate—he thundered that he had 
to hate the “Prussian huns” who had 
murdered men, outraged women and 
killed children. Dead silence greeted 
his remarks—eloquent though he was 

brilliantly though he phrased his sen- 
tences—neatly though he coined his ex- 
pressions. Perhaps it was because he 
had not caught the spirit of President 


Wilson’s war message, which, Mr. 
Kingsley and Mr. Vanderlip both de- 
clared to be one of the greatest public 


documents of all times. 
Patriotic Musical Festival 
The evening’s exercises opened with 
patriotic selections by a German or- 


chestra, whose members the leader 
warned not to indulge in their native 
tongue. They played American na 
tional airs and “God Save the King,” 


and then they played the crashing, stir- 
ring strains of the “Marseillaise.” And 
last, but not least, they played the new 
Russian anthem, which, to be truthful, 


is neither as musical, nor as_ heart 
throb-compelling as their old melody. 
The musical part of the evening was 


under supervision of John C. Dempsey. 
Slogan—“Enlist or Invest!” 

President Atkinson, in his brief intro- 
ductory remarks, emphasized his be- 
lief in the justice of the war, so far as 
the United States is concerned. He out- 
lined the bond selling campaign, as al- 
ready told in The Kastern Underwriter, 
and declared that the slogan of all 
Americans should be “enlist or invest!” 

Darwin P. Kingsley’s Address 

Mr. Kingsley was the next 
Knowing that he was addressing 
who understood him—who sensed his 
meaning almost before the words were 
uttered—-he grew eloquent and held his 
audience to the end. ‘He said: 

“Before we as a people undertook 
to make the world safe for democracy, 
who had already long labored to make 
it safe for the defenceless? 

“To all these queries one answer: 

“You and thousands of others like 
you who carry the Rate Book—-the 
Bible of true democracy and of sound 
economics. You have had this equip- 
ment, you have preached these doc- 
trines, and you have done these things. 

“Your business is teaching men--in- 
dividuals—to do their duty. You con- 
stantly fight the natural inertia of self- 
ishness. Men know that all must die, 
but most men think that the other 
fellow will be the one to go. Endowed 
with good health, busy at his appoint- 


speaker. 
men 


ed work, death seems far off and no 
man likes even to discuss it. ‘Why 
worry? Why surrender time or money 


as against a contingency that of course 
threatens others but not me?’ is about 
the train of thought of the average 
man. 

“There is a striking similarity be- 
tween this mental attitude and the at- 
titude of the American people toward 
war,—-toward this war. ‘Why should 
we worry? We are protected against 
invasions by two great oceans. We 
love peace and hate war. We want 
no other people’s territory. We have 
re designs on other people’s rights 
War may come to others; it may come 
to us some time but not now.’ That 
fairly exprassed our feelings up to 
April 2, 1917. 

The Realization of War 

“Then something happened, Just 


as 


there comes a day to every man when 
he realizes that death is for him as 
well as for his brother, so on the sec- 
ond of April we—some of us at least 
realized that war meant no longer to 
make favorites of us but in its hideous 
activities would thereafter have no re- 
sard for our high professions and love 
of peace. But not all of us understood 
that instantly. Some do not grasp the 
truth now. 


“Your ordinary work:as life insur- 
ance men is rendered very easy when 
your prospect has squarely confronted 


iis duty, when he has either mentally 
worked the problem out under your 
tutelage or has been shocked by some 
physical circumstance into a realization 


of his individual weakness. Then hée 
responds. Then he gets ready. 
“The nobility of your work day by 


(ay, in the undramatic times of peace, 
lies in this: You persuade men to 
think when the natural tendency is not 
to think. You persuade them to face 
duty—when the call of duty is uncom- 
fortable, when it seems indeed almost 
an abstraction. You persuade them to 
prepare for loss and to make sacrifices 
in that preparation when no sense of 
canger lives in their consciousness. 
You labor to make men a little bigger, 


a little more unselfish, a little more 
heroic, a little more rational, a little 
less provincial and a little more God 


like than the average man naturally is 
Who attempts daily a more difficult 
or a nobler task? What other training 


‘o perfectly equips men for the labor 


that confronts us all to-night, as 
patriots? This particular call of the 
nation finds you so ready that you 


have only substantially to go on doing 
your usual work. The charter which 
controls your activities needs no 
change. 

“The day has come when America—- 
fenerous but self-centered, idealistic 
but intensely practical, peace-loving and 
war-hating—must be shaken from her 
lethargy, must be taught that in thts 
little world rivers of human blood ecan- 


not flow without draining her veins 
also. 
The People Patriotic 
“There is nothing the matter with 


the patriotism of our people; they have 
(Continued on page 8&8) 





ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write 
applications but deliver policies, 
and are energetic in their methods. 
Good positions are ready for such 
men. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 
Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison St., Chicago, Ill. 











sylvania. 


A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 








WHAT NO OTHER 
To repay to its Policyholders in 
render Values, Annuities and other credits 
It stands alone in that result. 


Total returned 


The Connecticut Mutual Life Insurance Company, 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 
Insurance in force, 107,262 Policies for...... 


Deith 
more than they have paid to it in premiums. 


Total premiums received, Dec. 1, 1846, to Dec. 31, 1916 awhelunssentaeduble 
to Policyholders, as above noted, in same period.......... 
Excess of amount returned............+++0+- aves 


$253,439,405.12 


Claims, Endowments, Dividends, Sur- 


$310,337,255.71 
319,548,729.00 
9,211,473.29 








W.D. Wyman, President 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 

Inc. 1851 

New policies with modern provisions 
W.S. Weld, Supt. of Agencies 


Attractive literature 








started. 


We don’t contract with poor men. 
We give a new man our attention until he is 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 








ests of all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 





Mississippi River. 


OLD LINE company. 





We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
EXCELLENT CONTRACT. 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA, 

is a LEADING LOW NET COST, annual dividend, MUTUAL, 

Record for 1916 

in force, 20%; in paid-for business, 51%; in assets, 15%; in 

amount apportioned for 1917 dividends, 71%. 


-increase in insurance 
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ws Company President Originates “Pulling” Cartoons 





Two Ways 
of Looking 
At It 






"Come in out of the wet 


“Dgsagreeable weather,” remarked the 
Pessimist to the Optimist one afternoon 
“too rough fo travel around much.’ 

“Really,” replied the Optimist, “didn't 
the sun shine this morning?” 

“No, it was raining all morning 
said the Pessimist 

“LT had not noticed,” continued the 
Optimist. “The Ten 1 wrote this 
morning and the three new prospect 
1 interviewed, who wish to see me to 
morrow, kept me pretty busy. Did it 
really rain? Well, | have enough 
money to buy an umbrella, rubbers and 
raincoat, if I want them. This is not 
vacation weather, of course, but I rather 
like a day like this. I find I can sec 
rome poople-—they stay inside.” 
© "You must have been born with thot 
deposition of yours,” remarked the Pe 
Ornist 

“What the good Lord did not en 
dow me with naturally, I try to ac 
quire.” came back the Optimist, with a 
plersant sme 


THIS MAN 
CATION YESTERDAY 


WOULD YOU THINK 11? 


The conversation.ended there. Mr 
Optimist headed for another prospect 


This Optimist makes the people h- 
interviews, forget the weather with hs 
smile and cheery “Good morning,” 
“Good afternoon,” or “Good evening,” 
and crisp canvass. He has no time to 
think about or discuss the weather 
he is busy pointing out the good reasons 
why his prospect should retrain from 
procrastinating longer F 


AUB AEE SREY BERLE | APMED 


OPTIMIST 





DID NOT WRITE AN APP 


Do You Recognize Yourself in Either of These Pictures? 
Do not let the other fellow detect a temporary failure, lull in busi 
ness, or disappointment in the expression of your face or eye. 

Let us all watch our step and look at ourselves in the ghiss occasionally. 


PHE OLD LINE LIFE INSURANCE COMPANY OF AMERICA, Milwaukee, Wis 


UO Pn eS = 


PESSIMIST 





THIS MAN DID NOT WRITE AN APPLI 
CATION YESTERDAY 


ENOUGH SAID! 





3,8 HITTING 
‘ 
THE 
NAIL 
eae. 

Agents should remember that insur 
ince is most easily sold by pointing out 
the “benefits” that are to be derived 
Do not talk “Company” when the pros 
pect is satisfied with your Company 
Do not sperd time talking about an 
ether Company. Do not talk INSUR 
ANCE when a prospect is satisfied that 
in urance is a good thing. Point out 
the BENEFITS. Show your applica 
ion and talk about it. Make your canva 


hort and crisp. The money is mad 


ut CLOSING ARGUMENTS, Tell 


the man before ‘you that you do not 
work on “futures,” and mean it, B 
polite but firm. Stick to your first reso 
lution—that you are going to write him 
now or never, Seratch “The Old Man 
Going-To” off your list. See a new on 
every hour Talk deposit and saving 


Eliminate the word “cost” and “pay.’ 
DO TT NOW TELL THE OTHER 
FELLOWS TO DOJIT NOW. “\e 
ts walles.ill in done 7 But it is 
being done by the LIVE WIRES.— 
R. F. F. alka aa 








Wis., and was copyrighted by ‘him. 





H. E. ROBERTS DEAD 


Editor and Owner of “Insurance Advo- 
cate” Succumbs to Heart Failure 
in Hoboken Ferry House 





Harry E. Roberts, editor and owner 
of the “Insurance Advocate,” died sud- 
denly on Wednesday in the Hoboken 
terminal of the D, L. & W. railroad. He 
was on his way home from his office. 
He was taken by an attack of acute 
indigestion which brought on _ heart 
failure. 

Mr. Roberts has been a unique figure 
in insurance journalism. He had a 
wide circle of acquaintances to the 
majority of whom he was known as 
“Harry.” His ready wit and constant 
good humor won him entree into all 
circles, 

Mr. Roberts was 56 years old. He 
started his business career in 1881 in 
the Chicago office of Marshall Field & 
Co. In 1888 he came to this city -as 
New York representative of the Chi- 
cago “Investigator,” a few months later 
purchasing a half interest with A. G. 
Hall in the “Surveyor.” He disposed of 
this in 1903 to become vice-president 
cf the Interstate Life of Indianapolis. 
He resigned in 1906 and returned to 
New York where, in 1908, he purchased 
the “Insurance Advocate.” 

Mr. Roberts leaves a widow and three 
eons surviving him. The eldest son, 
I. Weston Roberts, who has been man- 
ager of the “Advocate” since 1913, will 
continue the paper. 


WILL ERECT OFFICE BUILDING 








The La Fayette Life Accepts Plans for 
Ten-Story Structure—Will Issue 
New Policies 





La Fayette, Ind., May 29.—The La 
Fayette Life announces the acceptance 
of plans for the erection of a ten-story 
office building on the Public Square of 
its home city. The location is the best 
in La Fayette and the structure will 
be the most imposing in the city. La 
Fayette is the center of a region which 
is having great prosperity and is grow- 
ing fast. 

The La Fayette Life is making con- 


RL EDIT Hs 


The cut above is a reproduction of a folder written, and cartoons conceived (with the exception of the man 
with the hammer), by Rupert F. Fry, president, of the Old Line Life Insurance Company of America, Milwaukee, 
The Eastern Underwriter secured permission for its reproduction. 


sistent and steady progress, has about 
ten million dollars of business in force 
and has about one million two hundred 
end fifty thousand dollars, and is 
licensed to do business in eight States, 
although its operations are practically 
confined to four States. 

The Company is at work on a num- 
ber of new policies, which it will short- 
iv announce to the field. 


NEW REFERENCE BOOK 


Life Underwriters Publish Compendium 
“What Life Insurance is and 
What it Does” 


“What Life Insurance Is and What It 
Does,” by William Alexander, has just 
made its appearance. The book was 
written at the request of the \National 
Association of Life Underwriters, and 
is published by that body. It is de- 
signed for the information of the man 
in the street as well as for the life in- 
surance salesman. Although the latter 
is not addressed directly, the book 
should have a special value for him; 
first, because it tells him the things he 
must know in order to have confidence 
in himself and in what he has to offer; 
and, second, because it explains the 
many usages to which life insurance 
may be put. It states the arguments 
which induce people to invest in life 
insurance, and the arguments which 
prompt them to buy are the arguments 
which enable the agent to sell. Some 
idea of the value of the book can be 
gathered from the following headings: 

Why People Insure. 

The Value of Life Insurance. 

Its Development and Scope. 

Popular Fallacies. 

When is a Man Fully Insured? 
How to Select a Company. 

Attention is drawn to the salient 
points in every policy form, and all 
kinds of insurance are commented upon, 
including Industrial Insurance, Income 
Insurance, Business Insurance, Group 
Insurance, Joint-Life Policies, Fraternal 
and Assessment Insurance and Annui- 
ties of all kinds. 

At the end of the book there is a 
chapter on the insurance salesman, des- 
cribing the development of the Ameri- 
can agent and sketching the character- 
istics of the ideal insurance salesman. 





“What Life Insurance Is and What It 
Does,” sells for $1.50 a copy and lib- 
eral discounts are offered on orders for 
fifty copies or more. The book may be 
obtained by addressing the National 
Association of Life Underwriters, 56 
Pine Street, New York City. 

William Alexander needs no introduc- 
tion to the life insurance fraternity, 
having been identified with the life in- 
surance business for more than a quar- 
ter of a century. 

PROMOTERS HELD LIABLE 

The life insurance fraternity is 
greatly interested in a Colurado State 
Supreme Court decision handed down 
last week affirming that incorporators 
of an incompleted life insurance com- 
pany are liable for all the money paid 
in the stock subscriptions. This case 
was fought by Cyrus K. Drew, editor of 
“Insurance Report” at Denver who 
bought into the concern solely to make 
an example of it for the good of legiti- 
mate life insurance. The court’s ruling 
enunciates the principle that incorpora- 
tors hold a personal relation of trust to 
the public in the creation of a life in- 
surance company and even where they 
resign from all connection with the ven- 
ture aS was the case with the U. S. 
Postal, they cannot escape th s financial 
responsibility. This venture was never 
completed and the rule of the court, 
which is the first decision to cover the 
point ever rendered in America, is that 
until the promotion scheme is licensed 
as a life insurance “ompany the origi- 
nal incorporators are legally responsible 
to the stock subscribers for every dol- 
lar paid in and must make restitution 
if the venture collé pses. 








HOME LIFE 


INSURANCE CO. 


(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 
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Security Mutual Life Insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 
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First Annual Meeting, 
Life Agency Officers 


HOTEL STATLER, DETROIT, JUNE 9 


The Selection of Agents and the Train- 
ing of Agents Keynote of Pro- 
gram Arranged 


The first annual meeting of the Asso- 
ciation of Life Agency Officers will be 
held in Detroit at the Hotel Statier 
Saturday June 9th, 1917, in connection 
with the World’s Sales Congress. In 
making this announcement the execu- 
tive committee of the Association ex- 
presses the kope that every company 
- will have at least two of its agency offi- 
cers present, in order that the discus- 
sions of the two set addresses, “The 
Selection of Agents,” by Professor 
Walter Dill Scott, Carnegie Bureau of 
Salesmanship Research, and “The 
Training of Agents,” by William Aiex- 
ander, secretary, Equitable Life Assur- 
ance Society, may have a wide range, 
and that the best possible good may 
come from this interchange of opinion. 

Morning Session 

Following Professor Walter Dill Scott 
at the morning session on the subject of 
“The Selection of Agents,” the discus- 
sion will be in the hands of W. E. Tay- 
lor, superintendent of agents, Equitable 
Life Assurance Society; Philip Bur- 
net, President, Continental Life Insur- 
ance Company; A. IN. Mitchell, assist- 
ant superintendent, Canada ‘Life; E. G. 
Simmonds, vice-president and agency 
manager, Pan-American Life; and H. 
Ek. Aldrich, superintendent of agents, 
Equitable Life of Iowa. 

Afternoon Session 

At the afternoon session, following 
William Alexander on “The Training of 
Agents,” the general discussion will be 
led by George H. Hunt, superintendent 
of agents, Imperial Life, Toronto; James 
P. Sullivan, vice-president, Farmers and 
Bankers Life; and Thomas R. Hill, sup- 
erintendent of agents, Provident Life 
& Trust Company. 

Dinner for Delegates 

The Life Underwriters’ Association 
of Detroit have arranged an evening 
dinner and meeting of their Association, 
especially for the visiting agency offi- 
cers. The executive committee says, 
“It will do us all good to attend this 
meeting and rub elbows with a live 
group of life insurance salesmen.” 

The membership list of the Associa- 
tion of Life Agency Officers corrected 
to May 1, 1917 contains the names of 74 
companies. The executive committee 
personnel is as follows: Winslow Rus- 
sell, chairman, Hartford, Conn.; Harry 
k. Aldrich, Des Moines; Glover S. 
‘Hastings, Boston, Majss.; George H, 
Hunt, Toronto, Can.; George B. Stad- 
den, Springfield, 1ll.; Joseph B. Rey- 
nolds, Kansas City, Mo.; and William 
E. Taylor, New York, N. Y. Secretary- 
Treasurer, Isaac Miller Hamilton, Chi- 
cago, Tl. 

FIFTY YEARS OLD 


Northwestern Mutual Life Issues Inter- 
esting History to Commemorate 
Its Semi-Centennial 


To celebrate its fiftieth anniversary, 
the Northwestern Mutual Life Insur- 
ance Company has issued a complete 
and interesting “Semi-Centennial His- 
tory” of its half century of life. The 
book, which contains 389 pages, tells 
of the history of life insurance in gen- 
eral; of its career in America; in Wis- 
consin and last, but not least, of the 
birth, growth and life of the Northwest- 
ern. 

The book is copiously illustrated with 
pictures of the various founders and of- 
ficers and also contains a facsimile of 
the first policy issued November 25, 
1858. 




















44 MILLIONS from 42 AGENCIES 





) THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 





New England Mutual Life 


Insurance 


BOSTON, MASS. 


Company 














Agent Versus Principal 











The relation of an agent to his prin- 
cipal carries with it a delegation of 
responsibility and discretion; and it 
imposes a work to be. performed ac- 
cording to the rules and regulations 
adopted for the satisfactory and profit- 
able conduct of a business. 

With us, the most important respon- 
sibility is entrusted to the general 
agent, and through him it is handed 
on to the men who comprise the field 
and office force organized as the gen- 
cral agency. 

This agency relation is a mode of 
exercising power to produce the effects 
cesired by the principal. It is the 
means through which is developed the 
ability and force to carry on the busi- 
ness of the company. 

The life insurance agent, then, is en- 
{rusted with a delicate and important 
responsibility. His appointment carries 
with it stipulated powers, with large 
field for the exercise of discretion. It 
grants authority to do and say for his 
principal the things that are proper in 
fulfilling the services he is employed to 
vender. 

Keeping the relation on a satisfactory 
basis depends absolutely on this dis- 
tinction between principal and agent. 
The essential factor that makes the 
relation mutually profitable is that the 
agent subscribes to and is in hearty 
sympathy with the ideas, methods and 
policies of his principal. When he 
ceases to be in accord with his prin- 
cipal, his usefulness is gone. 

But when a man of loyalty and in- 
telligent responsiveness, of trustworthi- 
ness, and of untiring diligence is se- 
cured, then the company has an agent 
who reflects his principal with com- 
plete satisfaction. He will be a suc- 
cess in the highest sense, because in 
doing well by his company, he does 
not less well by himself. 

The position of agent carries with it 
a delegated authority of high order. 
Therefore it demands a keen sense of 
duty and obligation to the company. 
This fact is the basis of its natural dig- 
nity; and the realization of it always 
has been and always will be the founda- 


NEW INSURANCE BILLS 


Pennsylvania Legislature is Consider- 
ing a Number of Measures Affect- 
ing Life Companies 


Members of the Pennsylvania Legis- 
inture, biennial session, have 
introduced a number of bills affecting 
life insurance in its various activities. 
What is considered the most important 
is one known as the “Blue Sky Law.” 
Its official designation is the Hole Bill 


now in 





TWO PER CENT. TAX IN 
ILLINOIS 
Springfield, May 29.—Life in- 
surance men _ throughout the 


West are greatly concerned over 
the 2 per cent. tax imposed on 
life insurance companies in 
Illinois. Agents in many cities 
have taken up the fight in con- 
nection with the matter with 
individual members of the legis- 
lature. 











No. 1361, now in Committee on Banks 
and Banking, in the House of Repre- 
centatives. It is intended to prevent 
fraud and deception by regulating the 
sale or disposition of stocks. 

Another bill is being prepared and 
will be introduced in the Senate in 
a few days which will provide that 
the control of an insurance company 
cannot be transferred without first 
securing the consent of the insurance 
department. 


Fraternal Bill 

Thousands of working men have to 
depend upon insurance in fraternal and 
beneficial societies. At the present 
time, the above organizations are ex- 
empt from the insurance laws and are 
not in any way under the contro] of the 
Insurance Department. A bill has been 
prepared and is endorsed by the Na- 
tional Fraternal Congress of the United 
States, for the purpose of safe-guarding 
insurance of this character. The bill 
was introduced in the Senate by Senator 
Crow and is known as Senate Bill No. 





tion of true success in life insurance, 630. This bill has been enacted into 
—“New England Pilot.” law in thirty-four States. 
Business Attending to Business 





General business is prosperous and the public confidence is proof against all alarms. 
Our deliveries for the first three months were much larger than for the first quarter 
in 1916. Patriotism requires that business shall attend to its business with the utmost 
zeal, that the stability of finance may remain unshaken; even as patriotism requires 
that every American shall support the government by such means as are his to con- 
tribute, that our country may be invincible. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 








POWER OF ATTORNEY 


The Indianapolis Life Sends Document 
to Its Policyholders, for Execution, 
If Going to War 





The Indianapolis Life has sent the 
following power of attorney to policy- 
holders, suggesting that it be signed 
and returned if the insured is about to 
enter the military or naval service: 

Know All Men By These Presents: 
That the undersigned, the insured under 
policy or policies No................. 
in the Indianapolis Life Insurance Com- 
pany of Indianapolis, Indiana being en- 
gaged in military or naval service in 
time of war and having in mind that 
my duties in such service will interfere 
with my getting mail regularly and 
otherwise interfere with my ability to 
do and perform expeditiously, matters 
pertaining to my said policy or policies, 
and desiring to vest full power and au- 
thority in someone who may, in my ab- 
sence be able to act for me, and in my 
name, place and stead do and perform 
any and all things I myself could do if 
personally present, relating to said 
policy or policies, do hereby constitute 
RE SE + kik sedovecenes a -atease 
with full power of substitu- 
tion, as my lawful attorney-in-fact with 
power and authority for me, and in my 
name, place and stead to do and per- 
form, all and singular, the following 
with reference to my said policy or 
policies as fully and as effectually as 
if done by me in person. 

My said attorney-in-fact is given full 
power and authority to receive any and 
all notices or communications from said 
Company in any way pertaining to or 
connected with said policy or policies; 
to exercise any and all options avail- 
able to me from time to time under 
said policy or policies and may for the 
purpose of exercising any of said op- 
tions, execute any and all agreements 
and releases the said Company may 
require in the premises; to execute 
whenever he deems it necessary or ad- 
visable, notes or agreements for exten- 
sion of time for payment of premium; 
and in general to do and perform 
any and all acts I myself could do if 
personally present with reference to 
said policy or policies. 

I hereby ratify and confirm any and 
all acts done and performed by my said 
attorney-in-fact in carrying out the fore- 
going powers, and hereby expressly 
bind myself, my heirs and assigns. 

Nothing herein contained shall how- 
ever be construed as giving my said at- 
torney-in-fact the power to change the 
beneficiary under my said policy or 
policies in said Company. 

This power of attorney shall remain 
in full force and virtue until revoked 
by me by written notice given to and 
received by said Company. 

Witness my hand and seal this..... 


rie herlasale Ot Ue. 6006 +20eese one eee 
SE EGE EO TES AT eR Insured. 
ge eee ee ss: County 
Oe ttesc dave edeaseeut Before me .... 
ifs nu koala eee a notary public in an 
for said County and State, personally 
CO -.. who 


acknowledged the execution of the fore- 
going power of attorney as his volun- 
tary act and deed. 

Witness my hand and notarial seal 
this Gag 66 scavcvauie a 
Notary Public. 





CONTINENTAL LIFE OFFICE 

The Continental Life Insurance Com- 
pany of Wilmington, Delaware has ap- 
pointed Walter M. Graham, agent at its 
branch office in Centerville, Maryland. 
Mr. Graham is making his headquarters 
at the present time at the Arlington 
Hotel. 
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A ts’ M Meeti a mere phrase, he contended, but a 
wre Oy vital truth, “He explained the reason THE MOST VALUABLE POLICY FOR YOU, 


Boosts Liberty Loan 


(Continued from page 5.) 
lost none of their idealism, none ol 
their love of liberty—just as there is 


nothing the matter with the individual 
ran’s love of his family. Your task 
as life insurance men with the individ- 
ual, is to make him appreciate the 
obvious; your task as patriots with the 
nation, is exactly the same. The first 
task ought to be easy, but we know 
that it is not; the second task must be 
performed however difficult it may be. 

“On the 5th and 6th of June you and 
sell Liberty Loan 


your fellows will 
bonds exclusively—(I hope you’ll sell 
them incidentally every day)—bonds 


which- rest on the faith of a free and 
mighty people. Why does the Govern- 
ment sell these pledges? Because it 
believes and on our behalf has declared 
that the natural, the inalienable rights 
of humanity are desperately assailed 
and that even our own liberties are 
imperilled. Unless the people can be 
made to see that, they will not buy 
these bonds. Until a man has been 
shocked into an appreciation of his in- 


ability to carry the risk of his own 
mortality you can’t insure his life. 
Until a peace-loving nation has been 


shaken out of its natural lethargy it is 
difficult to make it understand that a 
given condition is a deadly menace, 
when that condition is physically a 
long way off. 
Ready for Work 

“Later on many of you may take 
your places under the flag in the 
trenches or on the sea. Once the na- 
tion is aroused there can be but one 
result. These, however, are the days 
of hesitation. It all seems so horrible, 
so impossible. To arouse our people 
Paul Revere must again go thundering 
through the country side. Signals of 
great danger have been flashed to us 
from the watch tower as they were to 
him, and there must be riders or the 
people will not be awake and ready. 
And what do the signals tell? They 
tell that a great nation drunk with 
power has foresworn itself; that the 
Lusitania has been sunk in such viola- 
tion of every natural impulse of civil- 
ized men; that it is clearly a case of 
conscious barbarism; that Edith Cavell 
had been shot; that Belgium has been 
outraged again and again; that the 
young womanhood of Northern France 
has been debauched by savages more 
ruthless than the Huns; that a power 
is raging through the land and lurking 
under-sea as sharks lurk, in order to 
Strike as sharks strike, a power which 
jeers at the principles of our Declara- 
tion of Independence and mocks at 
government by the people. If the true 
significance of those danger signals 
can be driven home, there will be no 
trouble about the bonds nor about the 
other billions yet to come: but on June 
5th and 6th Paul Revere must ride 
again; there must come to every home 
in the nation as there came to every 
home in Concord and Lexington on that 


April morning in 1775: 

“*A voice in the darkness, a knock at 
the door, 

“*And a word that shall echo forever- 
more.’ 


“On June Sth and 6th you will ride 
to help quicken the patriotism, the 
idealism of the nation. You are already 
organized; you are veterans in a like 
service; you know what the signals 
mean and you know your duty. You 
ean qualify in this fight for liberty as 
completely as Rhode Island did under 
Roger Williams’ charter. You’ will 
thereby help to win from the people 
assent to the high and unselfish pur- 
pose which has made our Government 
denounce and attack this Prussian 
monster.” 

War Not Men and Guns—But Organi- 


zation 


Mr. Vanderlip was the next speaker. 
He began with the statement that the 
war was for the purpose of making the 
world safe for democracy. 


This was not 


for the need of so great a sum as two 


billion dollars, by declaring that war 
was no longer a matter of men and 
guns, but of the organization back of 


the armies in the field. 
First Service—Money 

The first service of all good citizens, 
Mr. Vanderlip said, was the service of 
money. That money would eventually 
return to us, for it was to be used to 
establish credit for the allies in this 
country. Great Britain had given five 
billion dollars’ credit to her allies, he 
said, and it was no more than right that 
we should give three billions. 

Future Savings Must Pay 

He then went on to explain that all 
the actual cash in the banks of the 
United States amounted to only two bil 
lion dollars. The Liberty Loan would 
have to be paid out of the savings of 
the future and, he added, that would be 
a splendid thing, for it would teach a 
profligate nation something of econ- 
omy. He explained in detail the finan 
cial operations of floating the loan and 
predicted an intense industrial activity 


as a result of war work. Then he 
thrilled his hearers: 
“The loan will-be a success; there 


can be no doubt of it. Confidentially | 

will tell you that to-day we received a 

single subscription of $75,000,000.” 
Warns Against Undue Optimism 
And as one man, the audience applaud- 


ed, only to grow serious again when 
Mr. Vanderlip warned this country 


against undue optimism about the ulti- 
mate outcome of the war. He hoped 
but did not feel certain—that Russia 
would not make a separate peace. He 
hoped—but felt none too certain—that 
the. U-boats would be conquered. He 
admitted that Britain would be on the 
point of starvation within ninety days 
after her next harvest if the U-boat 
kept up their ravages. That is why he 
appealed to his hearers to raise the 
funds necessary to fight the battle of 
“militarism versus democracy.” 
Price of War—Human Lives 

The last speaker was Major Gordon. 
He predicted that even as the blood had 
been squeezed out of the hearts of Can- 
ada and Britain and France, so would 
the blood be squeezed out of the hearts 
of America. He declared that, we 
Americans would have to bear our cross 
and our agony, for the price of war is, 
as it always was, not money, but hu 
man lives. He did not agree with the 
hopeful optimism of Mr. Vanderlip, he 
said. He feared the worst for Russia 
and said that it would not be surprising 
if hereafter Russia would prove a nega- 
tion in the war. 

Calls for Speed in Aiding Allies 

“Speed up! Speed up! For God’s sake 
speed up!” he cried again and again, 
imploring America to come to the aid of 
the sorely pressed allies. Not a minute 
was to be lost in the matter of pre- 
paredness, he declaimed. Then he told 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 
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F INSURANCE COM 
OF GOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 














of the horrors he had seen in Belgium 


and in France—of the incendiarism, the The 
looting, the rapine and murder. . . ' 

And then—the audience rose to its Perfect Protection Policy 
collective feet and, led by Mr. Dempsey, OF THE 


forth “The Star-Spangled RELIANCE LIFE 


thundered 


Banner,” in mighty volume and with f . oe 
ER Ai a ‘ gives you something absolutely new 
patrioti fe satiate : = and different to talk to your pros- 
rhe full program follows: pects. Gives you a chance to earn 
“Columbia The Gem Of The Ocean,” Miss me money than you are now 
Kathryn Shaw. = ang. 
ew Russian Anthem, Mr. John S. Dempsey Our Life Insurance Contracts con- 


tain the most up to date clauses 
n 


and Soloists. 
Willem F. Atkinson, President of Life: tin- known to the surance World. 
Pde: eee get ea Mee ede The Accident and Health gives full 
Italian National Anthem, Miss Margaret Protection for at least a third less 
ry ee cost than regular casualty com- 
d panies. Our agency contracts are 


t 
“Le Marseillaise,” Mr. McCall Lanham. 
Darwin I’.. Kingsley, President of New York 
Life Insurance Company and Chairman Liberty 
Loan Life Insurance Committee. 
“God Save The King,’ Mr. Albert Wiederhold. 


as liberal as can be made. 


WRITE AND WE WILL_ TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 





Frank A. Vanderlip, President of. National 

City Bank and Chairman Liberty Loan Pub- f Pi b 

licity Committee. 
“The Maple Leaf,’ Canada’s National An bd itts urgh 

them, Mr. Redferne Hollinshead FARMERS BANK BUILDING 
Major Charles W. Gordon, 43d Cameron High 

mode ox Saami PITTSBURGH, PENNSYLVANIA 
“The Star-Spangled Banner,’ Mr. John C., 

Dempsey and Entire Avdience. 








Founded 1865 


The PROVIDENT 


Life and Trust Company 


OF PHILADELPHIA, PA. : 


MORE GROUP INSURANCE 

The Lynchburg, Virginia, Foundry 
Company has taken out group insurance 
on 500 of its employes, the policies rang- 
ing from $3,000 on the lives of officers 
of the Company, to $1,000 on the lives 
of other employes. The insurance has 
been issued by the Equitable Life As- 
surance Society of New York. The 
Lynchburg Foundry Company will bear 
the cost of insurance while the insured 
are in its employ. 

The Georgia Cotton Mills of Griffin, 
Ga., has insured its 800 employes in 
the Aetna Life, the mills paying the en- 
tire premiums. The amount of insur- 
ance on each worker varies according to 
the time the insured has been in the 
employ of the Company and will in- 
crease automatically until the maximum 
is reached. Thomas & Thomas, At- 
lanta managers of the Aetna, placed the 


risk. 
Increase in Paid New Premiums—that 


40% tells the 1916 story of Fidelity progress. E 


Direct leads and the Fidelity “Income for Life” plan are making money 
for Fidelity field men. Any man who can sell life insurance can sell 
MORE Fidelity insurance. 


What do most men fear? 


An insufficient income for 
their wives and children 
if they die, and for their 
own old age if they live. 


WE WILL INSURE THE 
INCOME IN EITHER EVENT. 


Write for Information 























Write to-day— 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 


INCORPORATED 1878 WALTER LE MAR TALBOT, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 331, 1916: 





ASSES cocccccccccresccccccccccccesseccccocecs PRs iabseshbceeasabsasaeasiereseves + $14,464,552.23 
DUNE, Aida na des dipedennemeasgereeIweecneds acéaecbaswesssieesenes swesccesoces 12,436,717.56 
PENS OE NN, coddicdscaCubesteucndducdaaclousepicbadbheteutoveskdesteessens ° 027 ,834. 

BOUONNER. TH: TORER ccntencccevesesosens pithebsnbde biewke tebcdibenedebewesbeine + 118,349,212.00 
Payments to Policyholders since Organization..... deapeepnesessocoshesotonsennens 18,119,172.50 
Is Paying its Policyholders over..... oecesoes ERE Aer PRR eS $1,300,000.00 annually 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








“Pop” Golden, associ- 


Canvass ate general agent of the 
Old Equitabie Life of lowa 
Policyholders at Pittsiurgh, led that 


Company’s producers 
in amount of personal business in April 
with $111,000. The premiums amount- 
ed to $3,439.37. Speaking of this rec- 
ord, “Pop” says: 

“The point that I hope will be help- 
ful to the fellows is that all but $20,000 
was written on old policyholders, whom 
I have written from two to three times; 
also that binding rece-pts were re- 
ceived on all but $10,000; in one case 
received a check for seventeen months’ 
premium to make payment fall due at 
a desired time. 

“IT mention this as I feel that many 
of us overlook our big asset—the old 
policyholder. In proof of this, within 
the last two weeks I ran across one 
man whom I had sold twice before; he 
had just purchased $24 000 of another 
party to round out his line, and said 
that I could have had it without ques- 
tion had I been around but he had not 
seen me for so long that he did not 
know but that I had quit the game. An- 
other of my policyholdere kad just been 
examined the day before for $5,090 that 
he assured me I could have had if I 
had asked him for it. There is $29,000 
more that I lost last month simply by 
not keeping in touch with them. 

“Of the amount written there were 
four $10,000; two $20,000 and a $25 000 


and a $6,000 for total premiums of 
$3 439.37.” 
+ + *, 
The dread of many men 
What 15 to obligate themselves 
Cents Fer for a large amount of 


Day Will Do money is done away with 

by the Equitable Life of 
lowa by showing such men they can 
adequately protect themselves by sav- 
ing 15 cents a day. To this end, the 
Company has sent the following to its 
agents: 

“A saving of fifteen cents per day 
is sufficient to pay the net annual pre- 
wmium on an Equitable policy for the 
amounts shown in the accompanying 
table at the various ages and upon the 
different plans indicated. 

“The amount of the insurance is 
hased upon first year’s cost with divi- 
Cend deducted, the 1917 dividend scale 
Leing used in making the computation. 
Over a period of years the average cost 
would doubtless be materially lower, 
vet this table is sufficient to indicate 
the substantial insurance estate which 
can be immediately created by the 
caving and investment of but fifteen 
cents daily in an insurance premium. 

“Who cannot save fifteen cents a 
day? The man with limited income 
can easily do that. The more prosper- 
ous can save twice or three or four 
times that amount. For instance, you 
are canvassing a man aged 30. Take 
fifteen cents out of your pocket and 
lay it down in full view of your pros- 
pect. Ask him candidly, ‘Where in the 
world can you put fifteen cents per 
day where it will do so much for you? 

“ Tf you die it means $2,000.00 cash 
to your wife and children; if you are 
totally disabled and wholly incapaci- 
tated, no more premiums to pay, the 
insurance is continued in full force, and 
you receive a life income of $200.00 per 
year as long as you live and at your 
ceath still leave $2,000.00 to your fam- 
ily. If all goes well and you live, look 
at the cash you have accumulated for 
your old age. After twenty years no 
more premiums to pay in any event, 
and the present cash worth of your 
policy is then equal to all you have 
saved and invested in premiums. Your 
protection against premature death or 
disability has cost you nothing. Think 


of the comforts all this will give you 
along life’s way, how it will secure 
your home, educate your children, sub- 
tantiate your credit in business. It’s 
a great privilege you are given by this 
splendid company—to invest fifteen 
cents per day. Place your 
»ignature here, please. 


Begin now. 





Truth is sometimes 

Life Insurance stranger than fiction, 
vs. to quote an old plati- 
Stocks tude, but recently a 


widely read magazine 
published a very interesting story 
under the caption “Tales from a Safe- 
Deposit Box.” The family of a sup- 
posedly wealthy man gathered at the 
bank to hear the reading of the will. 
The safe-deposit box gave up a $2,000 
life insurance policy, and some railroad 
stock. The life insurance was worth 
par, of course. The stock, however, 
was almost worthless. The deceased 
had been a man of good business judg- 
ment, and when he purchased his se 
curities they were considered gilt-edged 
investments, and he proceeded to de 
posit them in his strong box, and went 
about his business, confident that his 
family was amply provided for, in the 
event of his death. 
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Metropolitan Life Insurance Company 
Home Office Building 


— 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 


Policyholders and Addition to 
Reserve. 

$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








Unfortunately, that particular rail- 
road got into difficulties, and the owner 
cf the stock did not live long enough 
to make good the depreciation in the 


value of the contents of his safe-de- 
posit box. 
What better illustration could be 


found of the inherent soundness of life 
insurance’? It is the one investment 
that is always worth 100 cents on the 
dollar, whether the owner dies the day 


after he buys it, or fifty years later. 
Fanic times and war times may influ- 
ence securities, real estate, and other 


investments, but the life insurance com- 
panies stand ready and willing to pay, 


in full, and immediately upon receipt 
of claim and due proof of death. 
“Field Notes.” 
+ + + 
At age 55 in case of 
Statistics business failure only 
You Should one in five thousand 
Remember’ ever recovers. 


At age 65 97 per cent. 

of all men are dependent financially. 
The average estate lasts from seven 
to nine years following the creator’s 
death. 90 per cent. of estates over five 
thousand become dissipated within 
seven years. 7 per cent, of the esti- 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America 
mean certain success for you. 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








mated value of American lives are cov- 
ered by life insurance, and still 7-8 of 


what Americans leave at death is life 
insurance. 

Nineteen out of twenty fail to pro- 
vide for their old age, or for their 
family. 

Eight million women must work to 
live. 

35 per cent. of widows are in want, 
while 90 per cent. lack life’s common 
comforts, 

90 per cent. of children who enter 
school at age six have to go to work 
before they reach the eighth grade. 

69 men out of 85 reach the age of 


65 without one dollar. 
89 men out of 100 leave no estate at 
death. 


American life insurance has reduced 
pauperism 33 1-3 per cent. since 1880. 


7 per cent. of the estimated economic 
value of human life in America is cov- 
ered by life insurance. 

The records of the New York Surro- 
gate’s office over a period of five years, 
show the following facts regarding the 


estates left by adults who die during 
that -time. 

(a) 85.3 per cent. left no estate. 

(b) 4.3 per cent. left from $300 to 
$1,000. 

(c) 5.3 per cent. left from $1,000 to 
$5,000. 

(d) 1.8 per cent, left from $5,000 to 
$10,000. 

(e) 1.8 per cent. left from $10,000 
to $25,000. 

(f) 1.5 per cent. left over $25,000. 

* > > 
The Germania Life Insur- 

How ance Company's house organ 
Money is “Service” published inter- 
Wasted esting figures concerning 

the waste of money by the 

American jublic: 

Thirty per cent. (300%) of the 


money annually spent for intoxicat 


ing drinks, tobacco, jewelry, and 
confectionery would give every 
married woman in the United 


States, rich and poor, $2,000 of life 

insurance protection. 

Every insurable man in the Uni- 
ted States could have an average 
of $1,000 of life insurance by sav- 
ing the price of a daily ten cent 
cigar. 

Life insurance companies differ from 
other business enterprises, says “Serv- 
ice,” in the fact that they are mostly 
mutual and combined return nearly all 
of their savings to the policyholders. Of 
all the dividends paid by life insurance 
companies operating in New York State 
during the past fifty years 97.7 per cent. 
went to the policyholders, 2.3 per cent. 
to the stockholders. 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
Hadley, Vice-President; W. L. Hadley, 
Secretary. The address of the officers 
is the office of this newspaper. Tele- 
phone 2497 John. 

Subscription Price $3.00 a year. Single 
copies, 15 cents. 

Entered as second-class matter Jan- 
uary, 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 

THE HORNER REVOLT 

The National Association of Life Un- 
cerwriters should give Warren M. 
Horner, the belligerent Minneapolis 
general agent, a medal of some kind 
for throwing a bomb at the leaders in 
the Association; or if they decline, un- 
doubtedly editors of insurance news- 
japers, or passenger agents, of coast- 
wise steamships, or railroad lines will 
gladly oblige. With a few strokes of 
his pen, followed by the delivery of 
those strokes at the Des Moines Con- 
vention of Northwestern insurance pro- 
ducers, Mr, Horner has suddenly gal- 
vanized a tremendous interest in a con- 
vention which has not heretofore given 
promise of a gathering that would be 
much different from others the organ- 
ization has held. 

It is the same principle as the press 
ugent of the popular light operatic 
prima donna uses 
trunk full of diamonds stolen or her 
yacing car dramatically wrecked just 
before her show reaches town. The 
papers are so full of the theft or the 
wreck that everybody flocks to the 
theater for a close view of the heroine. 

If Mr. Horner has done nothing else 
be has fixed all eyes on New Orleans, 
and there will be many reservations 
fvom lowa, Nebraska, North and South 
Dakota, Minnesota and adjoining States 
at the New Orleans hotels for life 
insurance men who will attend the an- 
nual meeting of the National Associa- 
tion of Life Underwriters, that would 
not otherwise have been booked. 

We hope to get a ringside seat our- 
selves, and, for the sake of a good 
:crap will pray that Mr. Horner’s sup- 
porters join him in the open, accom- 
panying him to New Orleans and be 
rot afraid to unsheath their swords, be- 
cause Messrs. Woods, Edwards, Powell 
and Priddy are gladiators: handy with 


broadswords or mits, either. 
That the National Association of Life 


Underwriters is managed and manoeu- 
vered by a few men is just as true as 
4 statement that the moon is not made 
of pink cheese. It is no more correct, 
however, than that Congress, or the 
National Association of Piano Manu- 
‘acturers; or the National Association 
of Insurance Agents; or the American 
vankers’ Association; or the American 
Casket Makers’ Institute are directed 
by a handful of men. In fact, after go- 
ing to conventions for twenty years the 
writer cannot recall any association of 


when he has _ her, 


men whose destinies are not directed 
by a clique, 

Associations have a way of disin- 
tegrating if they are not bossed by 
some live spirit, full of ginger and en- 
thusiasm who take charge. Conventions 
do not run themselves; they are not 
snatched, snappy and strong out of the 
umbient. 

We had always thought that twelve 
cf the leaders of the National Associa- 
tion of Life Underwriters were E. A. 
Woods, W. M. Horner, C. J. Edwards, 
Neil D. Sills, Ernest J. Clark, Lawrence 
Priddy, Colonel Henry J, Powell, Lee 
C. Robens, Wilson Williams, John 
Dolph, J. Newton Russell and Maurice 
H. Stearns. Now Mr. Horner counts 
himself out. As we recall former con- 
ventions he was to our mind one of the 
most influential of the influential mem- 
pers. What has happened in the mean. 
time? We would not be surprised if it 
had something to do with institutional 
edvertising to which work Mr. Horner 
iias contributed his best brains and 
efforts in splendid fashion. It may be 
the reception by the council of the Na- 
tional Association of the book recently 
completed and published by Mr. Horn- 
er, Whatever may be the basis of his 
vrouch it will all come out at New 
Orleans. 

The convention of the National Asso- 
ciation of Life Underwriters at St. 
Louis last year was one of those in- 
vypirational, thrilling, worth-while con- 
ventions which life insurance seldom 
sees. It may be that to those behind 
the scenes one or more groups in con- 
trol over-emphasized their hobbies, or 
killed something vital of which the at- 
tendants of the open convention knew 
nothing. But whoever is in charge of 
the 1917 or 1918 convention will have 
to step lively to equal the 1916 gather- 
ing. Whatever happens Mr. Horner’s 
charges can do no harm to the conven- 
tion as a whole; it will be a good thing 
to have the matter threshed out; and 
the only regret is of the ruffled 
emotions that have already been re- 
Jeased, and which may cause personal 
bitterness. 


U. S. WAR INSURANCE 


Government Drafting Bill to Insure 
Lives of Soldiers, Sailors and 
Marines 


(Special to The Eastern Underwriter) 

Washington.—Assistant Secretary of 
Commerce Sweet is preparing statistics 
to be used as a basis for drafting a 
bill for the insurance of soldiers, sailors 
and marines who will go to the front 
in France and Belgium. 

Mr. Sweet is in communication with 
foreign governments and the heads of 
foreign and American insurance com- 
panies seeking information on which 
to build the various provisions of the 
proposed measure. 

It is understood that the bill will 
provide for pension-insurance; i. e, 
that by means of insurance the neces- 
sity of pensions to be saddled upon 
future generations will be obviated, and 
at considerably less cost. 

Mr. Sweet desires it to be known 
that his proposed measure is not the 
bill recently passed by the Senate, 
which applies only to marine war risks 
and crews of merchantmen. 

W. C. Hubbard, staff adjuster of the 
General Adjustment Bureau at its Pitts- 
burgh office, died last week. No suc: 


cessor has been appointed as yet. 








ROBERT TPRRY STUART 





Robert Terry Stuart, chairman, board 
of directors, Mid+Continent Life Ins. 
Co. (familiarly known as “Bob Stuart”), 
confesses to having been born thirty- 
six years ago. His grandfather while 
yet a youth, came from Scotland and 
settled in Texas. “Bob’s” father and 
mother were born in the Lone Star 
State and Bob therefore is truly a 
Texan. He was educated in the public 
schools and universities of that State 
and after leaving the university, taught 
school for a time and while thus en- 
gaged utilized his off hours and Satur- 
days in selling life insurance. 

About contemporaneous with this, he 
established the R. T. Stuart & Co., 
(general trust company business) and 
was made special representative for the 
Equitable Life Assurance Society of 
New York, over a considerable terri- 
tory in the State of Texas, and in the 
year 1905, in a world’s contest of the 
Equitable’s agents, won the highest 
prize for greatest number of applica- 
tions. Later, he was made State man- 
eger for the Pacific Mutual Life for 
Western Texas, and in 1908 won that 
company’s loving cup for largest per- 
sonal production. 

During the fall of 1916, Mr. Stuart 
(and his associates) secured control 
and became the owners of a large 
imajority of the capital stock of both 
the Mid-Continent Life Insurance Com- 
pany and the Mid-Continent Trust Com- 
pany. At this time the home office of 
hoth the Mid-Continent Life and Mid- 
Continent Trust Company was located 
in Muskogee, Okla. The home office 
of the Mid-Continent Life, was changed 
from Muskogee to Oklahoma City in 
October, 1916. 

Mr. Stuart was made chairman of the 
hoard of Mid-Continent Life Insurance 
Company in October, 1916, when the 
company was moved to Oklahoma City, 
in which capacity he has rendered the 
company invaluable service, particular- 
ly in handling its financial interests, 
as well as by bringing to its agency 
force several personal producers of 
marked successful experience. 

Mr. Stuart is a 32-degree Mason, a 
Knight Templar and a Shriner and a 
member of the M. E. Church. In 1904, 
he married Maude Elizabeth McKibbin, 
daughter of Mr, Horace F. McKibbin 
of Vernon, Texas. He is a man of in- 
domitable energy—thinks nothing of 
the conventional “eight hour” a day 
idea as applicable to the business or 
professional man—and frequently works 
eighteen hours a day. He is a friend 
to the man who believes in himself and 
then works for accomplished results. 
His slogan is “Results Count,” and he 
vractices what he preaches. He has 
no time for, nor patience with the 
slacker. 











THE HUMAN SIDE OF INSURANCE 








Millard Mack, general agent in Cin- 
cinnati of the Northwestern Mutual, is 
completing his twenty-fifth year with 
the Company. He does not deal with 
brokers and his policies average $6,000 
each. One of his producers is 67 years 
old and this man has qualified for the 
Northwestern Mutual’s Marathon Clun, 
Yo get into this exclusive club it is 
necessary for an agent to write one 
hundred policies a year. Two mem- 
bers of the Mack agency do this. 

Mr. Mack is an enthusiastic believer 
in the Marathon Club and says it is a 
“bracing stimulant.” ‘He is one of the 
general agents who believe that the high 
water marks of 1916 will be passed. In 
fact, his office is considerably ahead of 
last year’s record and expects to con- 
tinue in the van. 

oe ae * 

Milo M. Belding, pioneer silk manu- 
facturer of New York died Wednesday 
of last week at his home in this city. 
Mr. Belding was for several years as- 
sociated with P. B. Armstrong in the 
rromotion and operation of the Ameri- 
can Union Life, organized in 1894, and 
which discontinued business in 1900. Mr. 
Belding’s venture in the insurance busi- 
ness under the leadership of Mr. Arm 
strong did not add anything to his 
achievement as one of the country’s 
most successful business men. 

oe * + 


Alexander McGregor, agent of the Mu- 
tual Life at Boston, is up to his old 
tricks again. Some twenty years ago 
he was the leading producer of the Bos- 
ton Agency and was in a class by him- 
self by virtue of writing more than 
$300,000 a year for ten consecutive 
years. He left the Company to enter 
public life, returning to the call of the 
rate book last October. He is going to 
the Yellowstone Convention of the Mu- 
tual Life as a member of the $200,000 
section. 

a om + 


George A. Clarke having been ap- 
pointed Assistant Secretary of The 
Home Insurance ‘Company, has sev- 
ered his connection with the brokerage 
firm of Clarke & Howe. F. K. Clarke 
and W. B. Howe have formed a part- 
nership under the same firm name, and 
have offices at 80 Maiden Lane, New 
York City, and 9 Nassau Street, Prince- 
ton, IN. J., where the business will be 
continued under their management. 

ok A & 


President G. B. Stadden, of the Frank- 
lin Life, returned to Springfield to-day 
from Washington where he attended 
the Red Cross Congress. While in 
Washington he met some of the most 
prominent men in the nation, and he 
believes the movement to raise $100,- 
000,000 for Red Cross now will be suc- 
cessful. 

* 7 

Charlie Hoyt Smith, the popular and 
picturesque special agent for the Liver- 
pool & London & Globe in New York 
State is experiencing some trouble in 
getting into condition for the coming 
season at tennis, which game he heart- 
ily enjoys. At the present time he is 
suffering from an acute attack of lum- 


bago. 
* + * 


Harold Morris, of Antigo, Wis., who 
has been connected with the North- 
western Mutual’s agency force at 
Madison, Wis., the past year, will leave 
june 1 for New York to enter the 
bond department of the National City 
Hank for a six months’ training period. 

* * * 


Miss Marion J. Wyper, daughter of 
Vice-President James Wyper, of the 
Wartford Fire, will be married on June 
i2 to Robert C. Stoughton, Connecticut 
1epresentative of the National City 
Bank, of New York. 
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FIRE INSURANCE DEPARTMENT 





Will Not Inaugurate 
New Iowa Rate War 


DISCRIMINATION LAW REPEAL 
FAILS TO DISRUPT 


American and Other Companies Instruct 
Agents to Continue Tariff Rates 
—Experience is Unprofitable 


Fire companies this week are _ in- 
structing their lowa agents to continue 
to charge tariff rates for new and re- 
rewal business in spite of the repeal 
of the anti-discrimination law in the 
State, effective July 4. Company man- 
agers have informed The Eastern Un- 
derwriter that the experience in Iowa 
has been so unprofitable that there will 
be few if any companies, which will cut 
the rates. A canvass of the companies 
whose head offices are in New York 
City reveals only one such company. 

C. E. Sheldon’s Letter 

The attitude of the companies on the 
lowa situation is well illustrated by the 
letter sent to the agents in the State 
by Charles E. Sheldon, western manager 
of the American of Newark, under date 
of May 26 which reads in part as fol- 
lows: 

“The repeal of the anti-discrimination 
statute relating to rates for fire insur- 
ance, and which repeal becomes effec- 
tive July 4th next, has prompted many 
inquiries from local agents as to the 
attitude of this office with respect to 
the rates we shall require in lowa after 
that date. 

“It is known to most of you that in 
connection with the anti-discrimination 
law the fire insurance companies yield- 
ed to the representations of the Insur- 
ance Department and acquiesced in’ the 
promulgation by the Rating Bureau of 
Rates which were lower on the larger 
classes of risks than experience war 
ranted. It was hoped that placing all 
insurance rates upon a uniform basis 
and ‘playing no favorites’ and with a 
possible better loss experience than had 
been the case in Iowa of late years a 
modest underwriting profit might be se: 


cured. The companies have not been 
able, however, to realize their expec- 
tations. 


“Now, apparently rich and politically 
powerful ‘interests’ have been able to 
bring back the former unequal situa- 
tion and the fire waste has likewise 
been unfriendly. Further, in common 
with all business, fire insurance has 
been experiencing increasing costs of 
operation and is faced with special tax 
legislation which will subject it to pe- 
culiarly heavy burdens for years to 
come. ‘This situation sufficiently war- 
rants higher insurance rates the coun- 


try over. Even if this condition did not 
exist the record of the companies in 
Iowa would call for higher and ade- 
quate rates and these must be obtained 
through a proper readjustment of 
tariffs at an early date. 

Requires Full Bureau Rates 

“In the meantime you are hereby in- 
structed to not write or renew in the 
American any risk at less than the full 
advisory rate as promulgated by the 
lowa Inspection Bureau. Further, you 
are prohibited from receiving for an 
American Policy anything less than 
the full premium named as the consid- 
eration in the policy. In view of the 
position we have taken it is only fair to 
you and to our patrons that we should 
back it up by an exhibit of our exper- 
ience in lowa. 

“Excluding farm property insurance 
in which ‘you are not particularly in- 
terested but which has been a contin- 
uous loss to us in lowa—the figures of 
our city, town and village business are 
are as follows: 

Loss Ratio Excessive 


Premiums. Loss Ratio. 
1912 88,109 70.9 
1913 87,120 69.9 
1914 85,984 64.6 
1915 82,671 62.9 
1916 80,929 81.7 


“If you will add to the above mention- 
ed loss ratios 40 per cent. in round num- 
bers for agent’s commissions, taxes and 
administration expense you will see how 
considerable is the deficit. 

“The position we have assumed is not 
entirely selfish, for unprofitable condi- 
tions do not make for permanency and 
your patrons need the indemnity of 
strong companies while you need the 
commissions which will accrue from 
adequate rates.” 


INSURANCE STOCKS 
Insurance stocks in Hartford have 
maintained their usual price in spite of 
the price recessions recorded in the 
general list of late. The following were 
prices quoted recently: 


Bid Asked 
ASOCNG ACC. GB TARR. vccccccccessvss 500 505 
RE UE. a saksvesseninctescannescas 390) 400 
SO ee A, ds nceehocnseuieeveres 675 700 
Comm. Gemeral GAfe .ucccccccveccsees 715 
REPS Se earaee 750 775 
Hartford Steam Boiler ............ 425 445 
ee , Se ee eae 350 300 
PONG WOON - . wwesevivedeseensceees 39) 400 
PD WUD. cavisivesrttevedeceeuwes 40) 47 
Oo ae ee eee 710 720 


National Surety, a popular stock in 
the Hartford market, was quoted 213 
bid and 217 asked. 


G. S. HARDING DEAD 
Gardiner S. Harding, former secre- 
tary of the Citizens Fire, died at his 
home in Brooklyn last week from a 
complication of ailments. Mr. Hard- 
ing was 64 years old. 





OTHO E. LANE, President 


BERNARD M. CULVER 
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“Agents Everywhere” 





NIAGARA FIRE INSURANCE COMPANY 


announces the removal of its Western Department from Cl.icago 


to the New York Office as of June 1. 


ESTABLISHED 1850 





| 123 William Street, NEW YORK 


FIRE 

TORNADO 
AUTOMOBILE 
RENTS 

SPRINKLER LEAKAGE 
. EXPLOSION 

. FULL WAR COVER 
* LEASEHOLD 


Use and Occupancy, Profits, 


Commissions — All Forms 














FIRE AND MARINE 
INSURANCE—ALL LINES 








The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital ° “ 
Assets ° ° . 
Liabilities (Except Capital) 
Surplus to Policyholders ° 


Statement January 1, 1917 





- = ~- $1,000,000.00 | 
, 2,748,832.19 | 

. ‘ 1,039,977.81 | 
. 1,708,854.38 











AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY CO. 























Phillips, Cox and 
Hoey to be Guests 


WILL ADDRESS LOCAL. AGENTS 
Annual Meeting New York State Asso- 
ciation to be Held at Newburgh 


June 7 and 8 


The thirty-fifth annual convention of 
the New York State Association of In- 
surance Agents will be held at New- 
burgh, N. Y., on June 7 and 8, 
with headquarters at the Palatine 


Hotel. Matters of importance to the 
field man will come up for discussion 
at the meeting and a large attendance 
is anticipated. 

The has invited 


Association Super- 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Surplus ....... 


intendent of Insurance Jesse S. Phillips 
of New York State; Fred J. Cox, presi 
dent of the New Jersey Association of 
Insurance Agents; and James J. Hoey, 
executive special agent of the Conti 
nental (Fire) Insurance Company, to be 
present anc address the members. 


The officers of the Association ex 
tend a hearty invitation to all local 
agents in New York State to be pres 


ent . 


KILPATRICK IN HOSPITAL 

W. H. Kilpatrick, manager of the Gen 
eral Adjustment Bureau at Malone, 
New York, is confined in the hospital. 
The result of an X-ray examination re 
cently disclosed a fractured hip bone, 
which necessitated an operation. 

Charles E. Hibbs of the Albany office 
of the General Adjustment Bureau is in 
Malone temporarily during Mr. Kilpat- 
rick’s absence. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


$357,318.58 
54,256.92 
200,000.00 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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All Lines Combine 


in Patriotic Move 


FORM ENLISTMENT COMMITTEE 


James Marshall, Hendon Chubb, W. C. 
Potter, W. B. Joyce, A. C. Hegeman 
and Others Help Campaign 


An insurance enlistment committee 
composed of some of the most promi 
nent men in the business has been 
formed and sent out the following let- 
ter to companies and employes: 


“May 28, 1917. 


“To the Insurance Men of New York 
State: 

“The Governor of (New York State has 
issued instructions to make prepara- 
tions to put the National Guard of New 
York on a war footing, which will re- 
quire the enlistment of 10,000 men. 

“The above committee has been ap- 
pointed to canvass the insurance men 
of New York State for recruits to the 
National Guard. 

“Among the inducements for joining 
the Guard are the following: 

“1. Enlistments are voluntary as 
against conscription which is to follow. 

“2. Individuals will have an oppor- 
tunity to select their commands and 
serve with their friends. 

“3. Voluntary service will be recog- 
nized as having prior claim to advance- 
ment over enforced service. 

“4. The Guard age is from 18 to 45. 
The conscription age is from 21 to 30. 

“5. The names of all enlistments re- 
ported to this office will be published in 
the insurance publications. 

“6. Assurances have been given that 
militia regiments mustered into service 
will be promptly mustered out at the 
close of the emergency. 

“The realization that this war and 
its successful prosecution means life, 
health and happiness to our State and 
Nation and those we hold dear, must be 
an impelling force for co-operation and 
self-sacrifice, and an ambition to serve. 
Employers and individuals alike must 
recognize the public call. 

“We, therefore, count upon your im- 
mediate and early co-operation. Fur- 
ther blanks | and information may be 
obtained from 

“HPNRY S. TERBELL, Secretary, 

“120 Broadway, New York City. 
“Telephone 10,000 Rector.” 


The committee is composed of George 
T. Wilson, chairman, vice-president 
Equitable Life; Hendon Chubb, of 
Chubb & Sons; Edward Griffith, E. E. 
Clapp & Co.; A. C. (Hegeman, E. C. An- 
derson & Co.; W. B. Joyce, president, 
Nationa) Surety; F, W. Lafrentz, presi- 
dent, American Surety; James Marshall, 
president, New York Board of Fire Un- 
derwriters; W. C. Potter, secretary, 
Preferred Accident; Col. A. F. Scher- 
merhorn, broker; R. Emory ‘Warfield, 
New York Board of Fire Underwriters; 
Major A. White, president, City of New 
York Fire; William F. Atkinson, gen- 
eral agent, Northwestern Mutual Life; 
J. G. Batterson, resident director, Trav- 
elers Insurance Co.; Willard S. Brown, 
W. S. Brown & Co.; F. L. A. Cady, 
president, Buffalo Association of Fire 
Underwriters; E. B. Cantine, president 
Albany Life Underwriters’ Association; 
James C. Clements, president, Fire Un- 
derwriters’ Association of Rochester; 
William F. Dix, secretary, Mutual Life 
Insurance Co.; Haley Fisk, vice-presi- 
dent, Metropolitan Life; John C, Me- 
Call, 2nd vice-president, New York Life; 
(harles G. Monser, president, Life Un- 
derwriters’ Association of Buffalo; 
Charles G. Porth, president, Albany 
Board of Fire Underwriters; Henry S. 
Terbell, Equitable Life; and 'W. Sam 
Weaver, president of the Life Under- 
writers’ Association of Buffalo. 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. Telephones 2404-5-6-1758-1090 John 














PHILADELPHIA 











PRRARA TIES LOCAL ANp GENERAL AGENTS SERVICE 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. | ALL LINES 
"PENNSYLVANIA “NEW JERSEY 








LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 
307 FOURTH AVENUE PITTSBURGH, PA. 











DISTRIBUTES NEW STOCK 
a SCHAEFER & SHEVLIN 





American Insurance Co., of Newark, 2 LIBERTY STREET GENERAL AGENTS NEW YORK, Ny. Y. 
Raises Its Capitalization From Representing 
One to Two Millions DUBUQUE FIRE AND MARINE INSURANCE CO. 
Excellent Facilities for Handling Suburban and Out Of Town Business 
The American Insurance Company of Phone: John 2312 





Newark, has sent out a circular to 





stockholders announcing the action of 












the directors, increasing the capital ARTH UR C SWINTON 
Stock from $2,008,000 to 92000000 and 1 Liberty Street GENERAL AGENT New York City 
inclosing certificates on the basis of ~ ice , # “ gaan 
one share of such increase in the capi- FIRST NATIONAL FIRE INSURANCE CoO. 
tal for each share held by the re- Washington, D. C 
a CE er New York Suburban and New Jersey 
, is recallec lat in 19 e stock- . . anilies 1A ts’ Interests Protected 
holders of the American authorized Exceptional Reinsurance Facilities ae SS. Say 
the increase of the stated capital from 
$1,000,000 to $2,000,000. No action was 
taken at that time, but of late, owing 64th Annual Statement 
to the increasing business of the com- . ible Lee on oe $5,036,003.01 
pany, and the preference shown by (NEESER DRE 2,296,861.95 
riany for companies with a relatively A a seproebieocssasseies payooeey 
argve five sanite " ar irac. onflagration UrPlUS ....++ , . 
weomi fixed capital, the board of direc of Watertown.T.%. Suastes te Pelicyhelders ....... * 2,739,141.06 
ors of the American decided to double 
the capital of the concern in the old- F. F. BUELL, Troy, N. Y., Special Agent......... NEW YORK STATE 
fashioned way of declaring a one-hun- E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
pe geen cage cteroncoroag GEORGE SHAW, 116 Milk St., Boston, Special Agent.. NEW ENGLAND 
ais ts ae ee eae F. L. GILPIN, JR., 422 Walnut St., Phila., Special Agent. MIDDLE DEPT. 


with the approval of the commissioner 





of banking and insurance, transferred 





to its capital account out of the surplus 
earned previous to January 1, 1895, as 
per announcement to stockholders, the " 
sum of $1,000,000 in full payment of ( F FF ] Ag 

the increase of capital and directed apacity or oca ents 
that full paid up stock to that amount 


be issued to shareholders as of record You can use our capacity as your own to take care of additional business 
May 10, 1917, beyond the capacity of admitted Companies. 

In its statement of January 1, 1917, ‘ . us. 2 . P 
it announced liabilities of $6,033,795, Our capacity is as high as $150,000 on a single risk with immediate binders 
special reserve fund, $300,000, and net and 10% commission to brokers. Guaranteed Underwriters. Use our special 
surplus, $3,951,427. Officers of the com- Surplus Line Department. Special liberal policies for Baggage Insurance. 


pany are, Philemon L. Hoadley, presi- 
dent; Charles E. Sheldon, vice-presi- 
dent; C. Weston Bailey, vice-president; MARSH & MCLENNAN 
Frederic Hoadley, secretary; Archibald ‘ 


€. Cyphers, treasurer, and Roy C., i 
Vanderhoof, assistant secretary. Insurance Exchange, Chicago 


a ee ee ee 19 Cedar St. 1615 California St. 314 ee St. Nicollet Ave. 
LICENSED IN CO NEW YORK DENVER DULUTH INNEAPOLIS 
4 ,OLORADO 
e x St. hall St. 
The Norwegian Globe Insurance Co., rora eit MONTREAL PoNDON “ 


Ltd., of Christiania, Norway, has been 
licensed to transact re-insurance of fi- THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 
delity, surety and casualty insurances 
in Colorado, 











F. H. HAWLEY, Pres. ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania,. New Jersey and New York 
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What 


‘* Novice” 


HUENEME 


ME MEUM eT RL 


Thinks of Your Advice 


(Sequence to) 


‘* What Advice Should Be Given This Agent ?”’ 


= The fire insurance agent who recently inquired as to the best methods 
digested 


of learning the business, having 


the answers to his inquiry, 


comes back at his would-be advisers with a keen analysis of their replies. 


The analysis follows: 
Editor, The Eastern Underwriter: 
use made of my inquiry, 


appeal. 
The outstanding features 


(a) the extreme paucity of 
ject; 

(b) 

the paths of 

that nobody 


“experience” 


(c but an 


~— 


ance agency. 


The 
executive.” 


most amusing comment 
That keen analyst (7?) 


of your 


that about the only source of knowledge 
and 

unsophisticated 
would attempt to undertake the building of a general insur- 


was 
missed the point of 


—I was exceedingly interested in the & 
but not much enlightened by the comments made 
by the company executives who were kind enough to respond to your 


several communications were: 
authoritative literature on the sub- 
was to stumble along 3 


damphool (or worse) 


made by a “company production 


my letter alto- Be 


gether and focused his eagle eye on an intended facetious remark, work- 


ing himself into a fine frenzy over 


insurance! 


it. Of such is the kingdom of fire 


My inquiry was for information as to authoritative sources of knowl- 


edge, to the end that I might render 


both present and prospective. 
my letter was put, 


valuable service to my clientele, 


There was no thought of the use to which 
but I am disappointed that there is so little of value 


in printed form to guide a novice in building so important and honorable 


a business. 


MTT ! ' ' EOIUUTTTL TE 


"PITTSBURGH AGENC IES MERGE 


Logue Bros. & Co., Inc., Have Absorbed 
the Raiber-McAfee & Co. 
Corporation 


Harry a Logue, President of Logue 
Bros. & Company, Inc., Pittsburgh, ad- 
vises The Eastern Underwriter that the 
insurance corporation of Raiber-McAfee 
& Company was merged on May 24 with 
Logue Bros. & Co. Inc. Hugo C. Raiber, 
who has been in the insurance busi- 
ness for a great many years, succeeding 
his father, N: Raiber as head of the 
RaiberiMcAfee & Co. Agency, will be 
associated with the Logue office. 

This merger will add very materially 
to the writing facilities of Logue Bros. 
& Co., Inc. They will take over the 
agency of the Germania Fire, Camden 
Fire Insurance Association, New Jersey 
Fire, Keystone Underwriters, and the 
British & Foreign Marine, bringing the 
total number of companies represented 
in their office up to twenty-two. 

The Logue Bros. & Co., Inc., office is 
one of the largest in Pennsylvania, 
and with its rapidly increasing business, 
the companies taken over in this merger 
should find their new connection a very 
profitable one. 





COMPANIES AID PATRIOTISM 


Sent Out to Policyholders Products of 
National Committee—Causes 
Favorable Comment 
The Niagara Fire and several other 
fire, life and casualty companies, have 


Witt Wit Wit Witt TMT 


purchased and sent out to their policy- 
holders pamphlets published by the 
National Committee on Patriotic Liter- 
ature. This literature has the definite 
aim of encouraging the patriotism and 
interest of the foreign element of the 
country. 


The committee has prepared two 
pamphlets entitled “Your Flag and 
Mine” and “Songs of Our Country” 


which have appealed to the companies. 
These pamphlets may be secured from 
the committee headquarters at 461 
Kighth avenue, New York City, at the 
rate of $25 per thousand. The money 
is used solely for the education of 
aliens. 
OPEN ST. LOUIS BRANCH 
Finley, of Chicago, Transferred 
By National Inspection 
Company 


. 
ie 
« oe 


The National inapection Company of 
Chicago has opened a branch office in 
St. Louis, Mo, in order to facilitate the 
handling of inspections in that city and 
surrounding territory. F. J. Finley, 
formerly an examiner with the New 
Jersey Fire Insurance Company, later, 
a member of the Inspection Staff of 
the National Inspection Company, at 
Chicago, has been transferred and ap- 
pointed a resident inspector at the St. 
Louis office. 

Arthur Rogers Porter, only son of the 
late Rogers Porter, assistant manager 
of the western department of the Ger- 
man American, joined the Canadian 
expeditionary force last year and was 
sent to the front in January. 











Rating Office 
and Liberty Bond 


PLAN FOR EMPLOYES’ PURCHASE 


Atlee Brown Outlines Proposition at 


a Meeting Held Last Week 
in Newark 


At a meeting of the employes of the 
Schedule Rating Office held last week 
Atlee Brown, Expert, outlined the pro- 
posed action of the Schedule Rating 
Office with regard to the Liberty Loan. 

The Schedule Rating Office offered 
to purchase bonds for the emvloyes in 
the sum of $50 and over, and take 1-24th 
of the amount of their bond from each 
salary period in the year, and no inter- 
est to be charged, the accrued premium 
to be handed with the bond to the sub- 
scriber. 

Masses Must Buy P 

Mr. Brown explained to their satis- 
faction that the masses must contribute 
their savings to this loan or it would be 
a failure, and a disgrace upon the coun 
try. 

Mr. Brown said that while those more 
fortunate in financial matters would 
have to pay a high tax through the In- 
come Tax Law, money which would go 
out every year and not come back (for 
the year 1916 about one in every six 
hundred of population paid an Income 
Tax) but for the millions the Govern- 
ment would not ask any money that 
would not come back. In fact they gave 
the 99 1-2 per cent. of the people a 
chance to loan money to the Govern- 
ment, handing them the best security 
the world can produce with 3 1-2 per 
cent. interest. If the Government can 
continue to borrow money from the 
people, under such favorable conditions 
to the people, no doubt, the great mass- 
es or the 99 1-2 per cent. who do not 
pay an Income Tax will never more 
harsh taxation. 


see 


Employes Approve 

The employes generally approved 
this system, and their subscriptions are 
coming in rapidly. They will also de 
vote what is known as their Christmas 
Saving Fund, a little saving institution 
which they have, and divide before each 
Christmas Day. This fund will be here- 
after devoted to the purchase of bonds. 


BINDS LOSS LECTURES 


Insurance Society of New York 
Publish Valuable Volume by Promi- 
nent Men of the Business 


to 


The Insurance Society of 
announced this week that it 


New York 
was plan- 


ring to bind in book form the loss ad- 
justment and standard fire insurance 
policy lectures which were delivered 


under its auspices and many of which 
it has already printed in pamphlet 
form. 

The series has 
rumbers thirty-six. The volume 
cost $3 and must be ordered in 
vance. Some of the subjects 
ere the following: 

Abandonment; 
moval of property; 
mobile losses ; 


and 
will 

ad- 
covered 


been completed 


protection and re- 
adjustment of auto 
adjustment of cot 


ton losses; adjustment of buliaing twass- 
adjustment of stock losses; ascer- 
tainment of value and profit from books 
vf account; ascertainment of machinery 
values and losses; appraisal of fire loss 
authority of agent and officers o: 
companies; cancellation and substitu- 
tion; cash value; claims, proof of loss, 
and when is loss payable; co-insur- 
ance; commission clause; concealment, 
inisrepresentation, fraud or false swear- 
ing; estimates of building values; for- 
rer and present day methods of ad- 
justments; fundamentals in the law of 
insurance and why adopted; increase of 
hazard; mortgage clause; non-liability 


€8,; 


es; 


matter; origin of standard fire insur- 
ance policy; ownership; policy of fire 
insurance prior to standard policy; 
psychology of loss adjustments; rights 
of administrators and executors over 
real property under the standard pol- 
icy; salvage handling; subrogation; 
true purpose of the loss settlement; 


unusual and interesting claims; use 
and occupancy insurance; profits and 
commissions; rents and leasehold in- 
surance; waiver and estoppel; and 


what is a fire loss. 


INSURANCE SOCIETY ELECTS 


Thomas A. Ralston Made President 
and E. R. Hardy Re-Elected Secre- 
tary-Treas. at Annual Meeting 


The annual meeting and election of 
cflicers of the Insurance Society of New 
York was held on Tuesday. Sixty-four 
votes were then cast and Thomas A. 
Ralston, assistant United States man- 
eger of the Northern of London was 
elected president; Charles H. Holland, 
manager of the Royal Indemnity, vice- 
president; J. Lester Parsons, vice- 
president of the North River, vice- 
president; John A. Eckert, of John A. 
Kckert & (Co., vice-president; Edmund 
Dwight of Dwight & Hilles, vice-presi- 


cent; and E. R. Hardy, of the New York 
Fire Insurance Exchange, was re- 
elected secretary-treasurer. Tue ex 
ecutive committee members elected 
for three years were Allan KE. Clough, 
manager of the loss committee of the 
New York Board of Fire Underwriters, 
chairman; Paul H. Graes, of Benedict 


& Benedict, 
Packhard, 


John H, 
the Lon 


and 
manager of 


Brooklyn; 
agency 


don Assurance. 
The secretary's report showed that 
the membership of the Society and the 


attendance at 
several fold. 


the library 
The 


had increased 
secretary, in his re- 


port, complimented the librarian, Miss 
Maud Inch, on the manner in which the 
library had been conducted during the 
vear. The treasurer's report showed 
that the receipts of the Society for the 
first time reached the sum of $5,900. 


The report of the committee 
ii charge the testimonial dinner given 
to President James E. Marshall and 
Secretary-Treasurer Edward R. Hardy 
(n Monday evening was made at this 
time. 


having 


A. ABRAMS DEAD 

Charles A. Abrams, prominent 
sylvania and New York State 
agent, died in Los Angeles, Cal., last 
week. Mr. Abrams was a member of 
the family figuring in the Abrams & 
Dale agency in Butler, Pa., Abrams & 
Wiltsie, Jamestown, N. Y., Abrams 
Agency, Inc., Mayville, Pa.. and Abrams 
“ Son, Olean, N. Y 


Penn 
local 





JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1917 
rrr FO 
Net Surplus ........ccccccccees 0 $29400,008.62 
SURPLUS TO POLICYHOLDERS. .$3,703,008.62 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 





oJ 79. 





CAPITAL, $4,000,000 





Insurance Company of 


FIRE, MARINE, AUTOMOBILE, Rent, 
Use and Occupancy, Sprinkler Leakage, Travelers’ Baggage, Parcel Post 


The Oldest American Stock Insurance Company 


125th Anniversary 


PHILADELPHIA 
ASSETS OVER $23,000,000 


Leasehold, Tornado, Explosion, 
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WANTED TO PURCHASE 
BROKERS ACTIVITIES Life, Accident and Health and Auto- 
mobile Renewal Account of Broker re- 
tiring from business. 
— Address “BROKER,” 
OPENS INDEPENDENT OFFICE Cary af See Revie Cuseweiies 
105 William Street, New York City 
Walter B. (Josh) Coutant Invades 


Manhattan Brokerage Fields— 
Office on William Street 


Walter B. Coutant, who for the last 
ten years has been identified with the 
brokerage office of Benedict & Bene 
cict in their Montague Street, Brook- 
lyn, office, has left the service of that 
office and gone into business on his 














WALTER B. COUTANT 


ewn account having established head- 
quarters at 135 William Street. Mr. 
Coutant began his insurance career 
with the Dutchess Insurance Company 
at Poughkeepsie, New York, a3 a 
clerk. At one time he was placer for 
the Brooklyn office o* Benedict & Bene- 
dict, and later did part-time soliciting 
His training thoroughly qualifies him 
to act as a broker, and he will be able 
to render valuable’ service to his 
clients. 

Many people on William Street know 
Mr. Coutant as “Josh,” this nom de 
plume having been affixed to him by 
Kdward H, Mount, of Brooklyn, when 
Mr. Coutant first arrived in the insur- 
ance district from the up-State sticks. 
It is not an uncommon thing as he is 
going along the street to hear someone 
call “Hi there, Josh.” 

* + * 
Weber Moves to New York 

G. (. Weber. formerly with H. R. 
Sommer, 150 Montague street, Brook- 
lyn, has severed lis connection with 
that office and has associated himself 
with the Colonial Insurance Agency, 54 
Maiden Lane, New York. He will 
devote his time largely to the solicita- 
tion and handling of his personal auto 
mobile business. 

+ + A 
$1,800,000 U. & O. Line 

Bayer & Company, chemists of Rens- 
selaer, New York, are experiencing 
some difficulty in placing the $1,800,00) 
use and occupancy line on their estab- 
lishment. Some companies seem to feel 
that a rate of 60 cents a year is inade- 
quate. 


Joins Wilcox, Peck & Hughes 

Robert KE. Noonan, formerly special 
agent of the Hanover Fire on the Pacific 
Coast and later a local agent at Seat- 
tle, Washington, has joined the staff 
of Wilcox, Peck & Hughes. 

+ + a 
Thomas E. Sears Here 

Thomas E. Sears, member of the firm 
of Gilmour, Rothery & Co., of Boston, 
was in (New York this week. 


EXCEEDS £1,500,000 


Income of Fire Department of Phoenix 
of London—Premiums for Decade 
£14,357,522 


In discussing the latest report of the 
Phoenix, of London, the “Policyholder,” 
a British newspaper, said in a recent 
issue: 

“There is as much difference between 
the Phoenix of 1917 and the Phoenix of 
1817 (when the Company had already 
attained the age of 35 years) as there 
is between a modern dreadnought, with 
its mass of complicated machinery, and 
the wooden sailing ships which fought 
at Trafalgar. 

“In the former year the Phoenix re- 
stricted its operations to the insurance 
of premises, etc., ‘against the calamity 
of fire,’ but today the Company is a 
huge composite office, writing all rec- 
ognized classes of insurance so success- 
fully that, while every great disaster, 
whether on sea or land, in England, her 
Colonies or elsewhere, affects the Com- 
pany directly or indirectly, it is impos- 
sible to conceive a calamity which could 
seriously disturb the progress of the 
Company.” 

Twenty-seven years ago the income of 
this department passed the million ster- 
ling point, and now, for the first time, 
it exceeds one and a half millions. ‘The 
growth may have been comparatively 
slow, but the results show that quality 
of business must have had the first con- 
sideration with the management all the 
time. Taking the figures for the last 
decade, we find: 

Premiums—1907-16 (10 yrs.) .£14,357,522 
Claims (51.8%)... .£7,402,783 
Expenses (38%)... 5,465,471 

-—-- 12,868,254 


RP ene we eee eo £1,489,268 


After deducting the amount required 
to meet unexpired liability it will be 
seen that an annual trading profit of 
about £147,000 has been secured. In 


BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 
January 1, 1917 
MOO  ccvsuansrntecndcnvebasnes $ 
Surplus in United States.... 823, 
Total losses paid in United 
States from 1874 to 1916, 
inclusive ........+. ane ee 24,669,753.43 
W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Mgr. 

















JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET SERVICE 80 MAIDEN LANE 
NEWARK NEW YORK 
Phone Market 6536 FIRST Phone John 4560 











addition thereto, the interest on the fire 
reserves amounts to about £53,000, so 
the total productivity of the department 
is about £200,000 per annum. Last year 
the figures were as follows: 


OURS 6 a cna5 + wos aoe £1,531,873 

SD. o patcad Ged dined £748,471 

Expenses ..........°  597,662— 1,346,133 
185,740 

Interest on investments .... 53,134 
238,874 


25.000 


£213,874 


Less for unexpired liability. . 


Ge ee en re 


“THE HANDY GUIDE” 


Twenty-sixth Annual Edition of Useful 
Life Insurance Compendium Issued 
By “Spectator” Press 


From the “Spectator” press comes 
the 26th annual edition of “The Handy 
Guide,” a standard compendium of life 
insurance information. This year’s edi- 
tion is filled with information which every 
insurance man should have at his elbow 

facts and figures which he needs 
every hour of the working day. Typo- 
fraphically it is all that can be desired, 
It is well printed on bible paper and 
contains 1,300 pages, bound in red 
feather, 

“The Handy Guide” shows all the 
ieading forms of policies now issued 
vy many li°2 insurance companies, with 
their conditions and tue application 
agreements, with special attention to 
the new forms issued in the present 
year. Premium rates in almost endless 
variety are given, covering participating 
wnd non-participating life, endowment 
and term contracts; also annuities and 
industrial insurance. 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859 
STATEMENT, JANUARY 1, 1917 


Cash Capital ....... $1,000,000.00 
eer rare er 8,553,704.22 
EON: wicstisxaves 4,222,485.60 
Net Surplus ....... . 8,331,218.62 
Surplus for Policy 

Holders ..... eceee 4,801,218,62 


HEAD OFFICE 
Cor. William and Cedar Streets 














Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mgr. 











HENRY J. HOUGE J.H.VREELAND 
Assistant Secretaries 





STRENGTH INTEGRITY SERVICE 


a a nr Be % pad ie es ify i 


Nation 





JAMES H. BREWSTER, Mer. 
Hartford, Conn. 


A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 












United States Branch 
92 William Street, New York 


INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


RICHARD D. HARVEY 


United States Manager 








Assets ... 








T. A. Lawler, Pres. 


The Columbian National Fire Insurance Company 


H. P. Orr, Sec.-Treas. 
JANUARY Ist, 1917 


wi ink is ihc tae selves gn 
Surplus to Policyholders.... . .$1,235,960.65 


EASTERN DEPARTMENT, Scranton, Pa. 
Massachusetts, Rhode Island, New York, 
New Jersey, Pennsylvania and Maryland 
James J. Boland, Manager 
Reliable agents wanted in unrepresented territory 
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“ creditor also claimed the payment of Fire office, which took over the busi- 5. A wrong answer is equivalent to a false 

Insurance “A Great, the insurance. This was in 1805 and ness in 1706. answer. ie tap, fic pe 
° 99 the Court held that as the debts had “We @né mention of a private Gre of «s). ac. . oh ee vee 

“ B . 7 ‘ a tt of ship cargo or other propert 

Honorable Business been paid, insurable interest ceased and office being opened in May, 1680, ‘at 7. The inouned nant = oo ae ao tes oe 
3 —_— recovery of the insurance was denied. the back side of the Royal Exchange,’ ineurebite interest in the insured property 
COL. CUNNINGHAM OF GLENS The Pitt Case Overruled to insure houses in London at ‘2% per ye “a chip Guvlaien from the usual cour 
FALLS, OUTLINES ITS HISTORY “The American courts followed this sen of . yearly rent — “~ f the voyage specifically insured, without 
soe : — Peng houses and 5 per cent. for frame, the necessify or reasonable cause, the surance 

SD Se ae z ' decision, but in 1854, nearly fifty. years ont tein pH and Siete rome, OO lecocdols _eesenable cas ve insuran 
Tells of Beginning of “Risks” in Time later, the Exchequer Chamber of Eng- - aelbeey d 9. The risk on a ship yor a voyage com 

: ret : _ - tenth of the value of the fee.” In the jences a 7" Aamatiae 
land, consisting of six judges, in a t the port of departure and continues 
of Demosthenes, and Subsequent » Consisting . J Sig f 2en yer af he Gre¢g 1 until the po F destinati 
case similar to that of Pitt overruled ourteen years after the Great London til the port of destination is reached. On 
Development i a aes Fire of 1666, it is said that 750 houses the cargo it commences with the loading and 
the Pitt decision and held, that when had been burned in that city with an °"%* With the discharge at destination 

: pies the insurable interest has once attach. “® : , aes ecg te 7 10, Insurance is only to indemnify the actual 
Speaking before the Insurance Study average loss of £290, so it was calcU- loss sustained and never to make the insured 


Club of the Glens Falls Insurance Com- 
pany recently, Colonel J. L. Cunning- 


ham, ex-president of the corporation, 
ceclared insurance to be a “great and 
honorable business.” In his address, 
which covered the historical side of in- 
surance from the days of Demosthenes 
to 1917, Colonel Cunningham outlined 
the varying phases and growth of the 
business. ‘He said in part: 

“After three centuries, this righteous- 
iv condemned wager form of insurance 
reappears in the valued policy laws of 
several of the United States; for these 
lews destroy the principle of indem- 
nity, which is the essential quality of 
insurance, and making a fire policy 
simply a bet of a specified sum against 
the happening of a specified possible 
event, made almost probable by the 
‘bet’ itself. In spite of these pro- 
hibitions, speculation by wager on lives 
was secretly practiced. In the course 
cf time—am not able to give the date 
but some time after England permitted 
life insurance as a custom, Holland also 
approved it. 

“In England it grew from custom and 
the first statute on the subject that we 
find was passed in the reign of Eliza- 
beth, 1601, life insurance being quaintly 
veferred to as ‘a tyme out of mynde 
usage amongste merchants.’ Gambling 
and wagering on human lives became 
outrageously dangerous, leading to 
murders, as suggested in the Code of 
Holland, before quoted. Fire, marine 
and other sorts of risks were also gam- 
bled in as wagers, betting a shilling 
against pounds that a named event 
would happen, and too often the event 
was criminally made to happen. 


Insurable Interest 

“No question in insurance has prob- 
ably caused more decisions in courts of 
England, America and Canada than 
that of insurable interest. Many defi- 
nitions have been given by judges and 
authors, but when applied to. practice 
these have failed, circumstances being 
so varied. 

“The following is given as an early 
underlying principle: ‘When a person 
has no interest in the preservation of 
life, or of ship, or goods, or property, 
and holds insurance on same, the infer- 
ence is that he would wish their perish- 
ing as soon as possible in order to se- 
cure the insurance money, and be 
tempted to promote his wish.’ No hard 
and fast rule can be laid down to cover 
all possible cases—each needing sep- 
arate consideration. 

“An interesting English case was that 
of a creditor against the executors of 
William Pitt, the English politician and 
member of Parliament. It was shown 
that Pitt was deeply in debt and 
that this creditor had insured Pitt’s 
life for security. There was an insur- 
able interest, but on Pitt’s death Parlia- 
ment paid all of his debts, including 
what was due this creditor; but the 


ed it is not cancelled by the payment 
of the debt by another than the in- 
sured debtor, and thus the creditor 
recovered double payment of his debt. 

“The main ground of this decision 

yas, that while marine and fire insur- 
ance covered indemnity for actual loss 
from a possible event, life insurance is 
not an indemnity, but against an event 
certain to occur. Reference is made to 
these decisions not only to give an ex- 
ample of how courts differ at different 
periods, but to predicate the suggestion 
that the study of insurance requires 
cealing not only with custom and 
statute law, but also the interpretation 
of the courts. 

“What is known as the Tontine 
Scheme of life insurance originated in 
1653 by an Italian physician named 
Tonti. This plan provides for payment 
tc the survivor of a group of lives, but 
is little used at present. 

“The earliest known life insurance 
policy was issued in London, June 18, 
1583, for one year on the life of William 
Gibbons—rate 8 per cent. Sixteen un- 
derwriters signed it, each for a specified 
share. Gibbons died May 29, 1584, and 
the underwriters refused payment, al- 
leging that by law one year consisted 
of twelve months of twenty-eight days 
and that Gibbons survived the twelve 
times twenty-eight days! The court 
compelled payment. 

Beginning of Corporations 

“The conception of an artificial per- 
son to.hold property and support obli- 
gations uninterrupted by the death of 
individuals was found in Roman law 
and custom. Its first use was _ per- 
haps the Bank of St. George in Genoa, 
about A. D. 1200, a joint stock company 
with transferable shares, whose owners 
were liable only for their shares. In 
England the crown, itself the chief and 


tvpe of corporations sole, was the 
source of chartered rights, and from 
1600 the principle’ steadily gained 


recognition. 

“Experience showed that the corpor- 
ate form was the obvious remedy for 
the difficulties in the practice of insur- 
ance. Single risks were but speculative 
wagers; a great number must be taken 
together to obtain a dependable aver- 
age. A larger capital than an average 
private fortune was needed as a guar- 
anty, and this capital must not be ex- 
posed to the dangers of trade, but set 
aside for the special purpose. 


Fire Insurance 

“Fire insurance being the offspring 
of marine, originally applied to vessels 
and cargoes at sea, but gradually de- 
veloped into including houses and goods 
and. finally, to all kinds of property on 
land. 

“There is mention of a person having 
an office in London in 1667 for insur- 
ance of houses against loss by fire, and 
of another in 1700 for insuring not only 
houses, but personal property, and the 
business of the latter is supposed to 
have led to the organization of the Sun 
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lated that a subscribed fund of £40,000 
2S a guaranty, increased by £20,000 for 
every 10,000 houses insured, would pro- 


duce interest earnings sufficient to 
meet the losses and even provide a 
surplus. 

“In former times and especially in 
England, beforé the establishment of 
corporate offices, fire, marine and life 


insurance was practiced by individuals, 
or groups of individuals, usually 
amounting to private wagers, with few 


conditions. This developed into what 
was and still is called Lloyds. The 
name is derived from Edward Lloyd, 


who in 1688 kept a coffee-house in Lon- 
don, which was much frequented by 
shippers and seamen. The practice 
was to pass around a simple letter or 
form of contract to individuals, who 
would respectively underwrite’ their 
names and the amounts of their as- 
sumed liability. This gave the name 
of ‘underwriting’ to the business; but 
vs the business is now transacted the 
name is neither significant nor appro- 
priate. 
Corporate Insurance 

“Then came the present corporations, 
with capital and enlarging contract 
conditions, limitations and regulations, 
growing into the system which now 
exists and which commands the confi- 
dence of the business world and with- 
out which commerce, trade, manufac- 
tures and solid finance could not exist. 

“We find, however, that there was 
opposition to this business of fire in- 
surance in its early days, even alarm, 
because of its menace to the safety of 
cities in instigating fires for gain. 

“There is an old tabulated list of the 


principles of insurance, derived from 
the old customs of the business as 
recognized by all countries and which 
has its application to the business of 
to-day. 

1. It is the duty of the insured to disclose 
material facts and answer all questions truth 
fully. 

2. He must disclose any circumstances of 
which he has knowledge likely to affect the 
insurance. 

3. There must be no concealment or mis 
representation of any kina or of any material 
facts, or make representation not consistent 
with facts. . 

All parties to the contract must act in 


perfect faith 


rood 
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“Of Philadelphia 
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GARRIGUES, Se 
and 


richer, 


“This is rather a brief catalogue of 
principles, but probably sufficient for 
the time when issued, and contains 


some fundamental things of present day 
importance, 

“In this country insurance began in 
marine writing by individuals, as it 
had in other countries. It is said that 
in Philadelphia, then our National 
Capital, there were about fifty individ- 
uals engaged in this business and that 
each might assume a liability as high 
as $1,000 on a bottom, or cargo, so that 
many valuable cargoes were scantily 
insured. 


Some “Went Broke” 
“Some of these underwriters were 
lucky and prospered; but many ‘went 


broke.’ Fire insurance was considered 
too small a ‘game’ for these individuals. 

“It is claimed that there was a mu 
tual fire insurance company in Charles 


ton, S. C., as early as 1730; but iy 
has been considered that the first 
organization was that of the ‘Philadel 


phia Contributionship for the Insurance 
cf Houses from Loss by Fire’ in 1752, 
which still lives in good financial 
health. Benjamin Franklin was one of 
‘ts first directors 

“A. second mutual or 
company was organized in 
phia, because the 
would nol insure houses with shade 
trees in front, claiming that they hin- 
dered fire extinguishment, so the sec 
ond organization came to be known as 
‘The Green Tree Company.’ 

“It appears that the first incorporated 
joint-stock insurance company in this 
country was that of ‘The Pres:dent and 
Directors of the Insurance Company o! 
North America,’ of Philadelphia, estab- 
lished in 1792, after a long and stub 
born cpposition on the part of the tn 
dividuals in the business. 

“For a period this company confined 
its business to marine writing, com 
mencing writing fire insurance in 1794, 
by issuing ‘proposals,’ or offers to write 
fire policies for selected property-own 
ers, for only those of well-known stand 
ing and responsibility could obtain iv 
surance, Only seventy-three fire poli 
cies were issued during the first year.” 
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APPROVES DAYLIGHT SAVING 


Fire Companies Through Executive 
Committee of the National Board 
Endorse Movement 


resolution 
committee of 


The following has been 


adopted by the executive 


the National Board: 

“Whereas, in the present national 
crisis, the full conservation of all 
American resources has become im- 
perative, and 

“Whereas, this need applies as 
strongly to the resources of time, health 


and working efficiency, as to those of 
a material nature; and 
“Whereas, the project 
known as the ‘Daylight Saving’ plan 
has been extensively tried, and offici- 


ally adopted by various Kuropean coun- 


generally 


tries, and by several large American 
cities; and 
“Whereas, its practical application 


has been seen in an extension of the 
utilized daylight hours during a portion 
of the year, with a consequent enhance- 
ment of efficiency in work, increase in 
the daylight time available for recrea- 
tion, improvement in health, and large 
saving in coal and electricity; and 
“Whereas, this movement has re- 
ceived the thoughtful endorsement of 
President Wilson, the American Fed- 
eration of Labor, the United States 
Chamber of Commerce, and many rail- 
roads, manufacturing institutions, and 
a large number of commercial, scien- 


tific, civic and athletic organizations; 
therefore be it 
“Resolved: That the National Board 


of Fire Underwriters, being an earnest 


advocate of conservation, and being 
convinced of the value of the ‘Day- 
light Saving” plan, hereby expresses its 


approval of the said plan, and respect- 


fully urges its early and favorable con- 
sideration by the Congress of the 
United States; and be it 


Resolved: That the general 
is hereby instructed 
to send a copy of this preamble and 
resolution to the chairman and mem- 
bers of the House and Senate Commit- 
tee of the Congress of the United 
States having the proposed measure in 
charge.” 


“Further 
manager, be and he 


FRANK LOCK, Chairman. 
W. E. MALLALIEU, Sec- 
retary. 


JOINS BARTO & woop 


Fred. D. Robbins Takes Charge of 


Marine and Inland Department of 
Brooklyn Agents of Continental 


Barto & Wood this week announced 
the appointment of Fred D. Robbins as 
manager of the marine and inland de- 
partments of the agency. Mr. Robbins 
was for several years in the inspection 
department of the Travelers prior to 
which he represented the marine de- 
partments of several companies as 
agent in Boston, 

Barto & Wood represent the Conti- 
nental and Fidelity & Phenix for marine 
in Brooklyn and also the marine de- 
partment of the Insurance Company of 
North America for like territory. 


BOILER EXPLOSIONS IN U. S. 

In the April issue of “The Locomo- 
tive,” the office publication of The Hart- 
ford Steam Boiler Inspection and In- 


surance Company, appears a compila- 
tion from the Company’s records of the 
number of explosions of boilers in the 
United States, together with the fatal- 
ities and accidents to persons resulting 
from such explosions. Absolute com- 
pleteness is not guaranteed for the fig- 
ures, but the Company has endeavored 
to make them as nearly complete and 
accurate as possible, 
SUMMARY OF BOILER EXPLOSIONS 
FOR 1916 


Total 

Number killed 

of ex- Persons Persons and 

Month. plosions killed injured injured 
TERME. seccctesecon, Oe NH 28 58 
February ........ 66 25 %6 61 
PUMPED Socivehosers 49 4() 33 73 
TENE sc ieseexiar se 21 7 39 46 
DERM. ccaeqeurcbeceve 24 6 23 »9 
June 1) 4 14 18 
July 28 23 25 48 
ee eee aa 29 18 37 55 
Septentber ....... 19 17 15 32 
CRINGE xdivsandvds 33 7 15 22 
November ........ OO 13 23 36 
December .......- 63 9 87 9 
FOURTE cess 499 199 375 574 


DEATH OF HARRY B. KNOWLTON 
Harry B. Knowlton, who died sudden- 
ly on the links of the Westmoreland 
Golf Club, Chicago, on May 20, was one 
of the oldest managers, in point of 
service, connected with The Travelers. 
His first agency contract was dated 
twenty-nine years ago, and the location 
was at Hastings, Nebraska. The young 
agent was secured by John L. Way, 
then special agent in Iowa and Neb- 
raska, but now first vice-president of 
the Company. Two years later Mr. 
Knowlton was appointed district agent 
at Dubuque, Iowa, and five years later 
at Des Moines. 
On March 1, 1992, he was made supervis- 
ing special agent at Louisville, Kentucky, 
end later was manager of the State of 
Kentucky, excepting the counties of 
Boone, Kenton, and Campbell. In 1905 
he was put in charge of the branch 
Office at Peoria, but his territory was 
soon increased to include the whole 
State of Illinois, Cook County excepted, 


and his old territory in Kentucky. Of 
recent years Mr. Knowlton had been 
manager at Chicago for the State of 
Illinois, the counties of Cook, St. Clair, 
and Madison excepted. 
$83,000 PREMIUM INCOME 

The New’ Rochelle, New York 
Agency, formed by Leonard C. Ketch- 
um. Sr., and Sidney W. Goldsmith in 


1912, has made rapid strides. 

During 1912 the premium income of 
the agency amounted to about $20.000; 
and at the end of the fifth year. which 
closed March 1, 1917, the premium in- 
come was $83,000. 


APPROVES BOMBARDMENT BILL 
Governor Brumbaugh of Pennsylvania 
has approved the House bill authoriz- 
ing fire insurance companies to “make 
insurance against loss or damage caus- 
ed by bombardment, invasion, insur- 
rection, riot, civil war, or commotion 
end military or usurp power.” 


AETNA’S INSTALLMENT BONDS 

The Aetna Life has announced that it 
will open subscriptions to the Liberty 
Loan to the general public and accept 
installments as low as 5 per cent. per 
month until the amount is repaid. Sub- 
acriptions to the loan in amount of over 
$100,000 were placed through the Com- 
pany on the first day following this 
announcement. 
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WALTER HUETHWOHL MARRIED 


Walter Huethwohl, New York. City 
representative of the Flindell-Seely Co., 


THE HANOVER 


of Newark, at 1 Liberty Street, is to 

be married on ‘Monday and will depart FIRE INSURANCE COMPANY 

immediately for a two weeks’ trip. Mr. Incorporated sige 

Ituethwohl sought enlistment in the 

marine corps last week and was de- The real strength of an insurance com. 

clined. pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 





the security of its policy. 
EMORY WARFIELD, President 
FRED. Xs HUBBARD, Vice- President 
S. JARVIS "Secretary 
WIL rraM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 


Invites Weddell to 
Prove His Case 
(Continued from page 1.) 
share only and the decision proved just 


the contrary to Weddell’s claim. 
The other New York reference, “Coop- 


er vs. Shaver, 41 Barbour, N. Y.” is NEW YORK 
also an antiquated moss-covered case 
of 1853, and on the point in question HOWIE & CAIN, General Agents 


Metropolitan District 


it is precisely the same as above. 
100 WILLIAM STREET, NEW YORK 


Investigation of the only other two 
New York references under question 4, 














shows there is no such case in “30 N. 
Y.,” while that shown in “32 (IN. Y. 591” 
is merely on the question of a promis- 
sory note and has not the slightest con- 
nection with the fool question——‘Is 
there a lien put on a person’s property 
when he enters a mutual fire insurance 


FIRE 


Oerman American 


Insurance Company 


company?” . 

Taken as a whole, the article in ques- New York 

is little short of a “fake” from STATEMENT JANUARY t. 1916 
the beginning to end, because it is mis- CAPITAL 


leading. The court references given do 
not support the claims made and even 
if they did, would be of little value for RESERVE FOR ALL OTHER LIABILITIES 
they date back to a period when the 
laws governing Mutual insurance were 


10,146,941 
almost as crude as Weddell’s present 
methods of attack. ; oO, 2 1 ‘Ff S 8 5 


$2,000,000 











Who is Weddell? Maybe he would ASSETS 
welcome an opportunity to prove his 22. 3 6 4, 6 26 
case, and if so, I will meet him in de- 
bate at the next convention of Insur- 
ance Commissioners, such debate to 
take place following a banquet to be 
served to the Commissioners, they to 
be the judges and all expenses paid 
by the loser. A. K. BOUGHNER & CO. 
Kindly give this letter the same prom- INSURANCE AGENCY 
inence given Mr. Weddell’s “comedy” Fire Automobile 
and thus correctly serve your subscrib- NEWARK AND VICINITY 
ers and readers. Very truly, Brokerage Business Solicited 
aR Al > TIC We i Villi Street 
PRANK P. PUK KER. 38 Cease seen 95 ne Bee 
Sec. & Mgr. 
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CASUALTY AND SURETY NEWS 

















Liability Men Form 
Weekly “Round Table” 


OF 





DEVOTED TO DISCUSSION 
LOCAL PROBLEMS 


First Luncheon Will Be Held Next 
Wednesdzy—Home Office Men Ex- 
cluded—Will Have No Officers 


A “Round Table” of local depart 
mental managers to meet at luncheon 
once or twice a week to discuss local 
problems was formed on Tuesday. The 
object of the luncheons is to permit 
the discussion of intimate phases of the 
business in an informal way by the men 
in daily contact therewith. It was felt 
that to do this properly it would be best 
to have it understood that home office 
cfficials are not to be included. 

The first luncheon will be held at 
Gibson’s Restaurant, Maiden Lane, at 1 
o'clock on Wednesday, June 6. It will 
then be decided how often the meetings 
will be held and other details. 

It is the intention of the organizers 
that there be no officers, constitution or 
name for the body, it being felt that in 
this way frankness and good fellowship 
can best be promoted. 

The men interested are all primarily 
liability men and it was thought at first 
to limit the organization to the liability 
field to prevent it from becoming un- 
wieldy in numbers but it was later de- 
cided that it would be best to permit 
any department manager to invite those 
whom he thought would be interested 
in the discussions, 

The men first interested in the organ- 
ization are: G. G. Wetzel, Massachu- 
setts Bonding; A. J. Hodson, Fidelity & 
Casualty; W. G. Minner, Zurich Gen- 
eral Accident; F. E. Wilkens, Commer- 
cial Casualty; C. E. Ward, Preferred 
Accident; W. J. Kelly, Maryland Cas- 
ualty; J. L. Mautner, General Accident; 
Arthur Murray, Aetna Casualty & 
Surety. 

It is planned to hold the luncheons 
in such a manner that each man may 
crder and eat as his appetite and 
tocket-book dictate. 


TRAVELERS AMENDS POLICY 


Rider Attached to Accident and Health 
Policies Extends Weekly Indemnity 
to Life of Assured 


The Travelers Insurance Co., this 
week, sent out the following rider to be 
attached to all existing and new acci- 
dent and health policies: 

“It is hereby agreed that if injuries 
covered by this policy shall result in- 
dependently and exclusively of all other 
causes in 

“(1) Loss of both hands by sever- 
ance at or above the wrists; or 

“(2) Loss of both feet by severance 
at or above the ankles; or 

“(3) The entire and irrecoverable 
loss of the sight of both eyes; 
under conditions which entitle him to 
1ecover the principal sum payable for 
Such loss under the terms and pro- 
visions of Part A, the insured shall re- 
ceive in lieu of such principal sum for 
the loss so sustained, weekly indemnity 
in accordance with the terms of the 
policy so long as he, the insured, shal] 
live.” 

In commenting on the rider, the Vom- 
pany says: 

“Any policyholder insured under one 
of the forms above listed may have 
this rider attached to his policy if he 
desires it by executing same in dupli- 
cate, but it is expected that the prin- 
cipal use of the rider will be in connec- 
tion with policies of the above forms 
issued in combinations of a small prin- 
cipal sum and large weekly indemnity. 


— 


We do not favor its use where level in- 
furance is issued as we believe that it 
is to the insured’s advantage in such a 
case to accept the specified sum for a 
loss such as is described rather than to 
elect to receive weekly indemnity in 
lieu thereof.” 


ROBINSON WITH U. S. CASUALTY 





New Superintendent of Agents Started 
With Co. Originally—Has Been 
With Aetna for Several Years 


It was announced by the United 
States Casualty on Thursday that Hugh 
Robinson had been appointed superin- 
tendent of agents of the Company 
starting to-day. 

Mr. Robinson has been in the produc- 
ing end of casualty insurance for a long 
term of years. He started originally 
with the United States Casualty as a 
special agent. Later he went with the 
Empire State Surety, travelling the en- 
tire country. When the Empire State 
was re-insured, Mr. Robinson went with 
the Aetna and organized the Jersey 
City office of that company. Later he 
was made a special agent in New York 
City. In this capacity he developed a 
large general casualty business which 
he is turning over to Montgomery & 
Montgomery, special agents of the 
Aetna at 92 William Street. 


AN ADMIRABLE SPIRIT 
In a letter to Branch Manager Jenks 
of the American Surety Company at 
Chicago, Charles E. Brown said: 

I hereby apply for leave of ab- 
sence to attend the Officers’ Train- 
ing Camp at Fort Sheridan, IIli- 
nois, for three months beginning 
Tuesday. May 8th. If, at the expira- 
tion of this period, I am offered a 
commission in the Officers’ Reserve 
Corps and assigned to duty, I wish 
this application to stand as and 
for an application for indefinite 
leave of absence. 

Because of the fact that this Com- 
pany has been more than generous 
to me in the past, and the fact that 
if commissioned at the end of three 
months my Army pay will be more 
than the amount the Company now 
pays me, I request that the Board 
make no provision for continuing 
to pay me any part of my present 
salary. In good conscience I could 
not accept any further favors. 

The spirit shown in Mr. Brown’s let- 
ter is admirable and worth passing 
along. 


AUTO DEATHS INCREASE 


During the first four months of this 
year, 42 fatal automobile accidents have 
occurred in Connecticut. In the same 
period for 1916 the number was 20. It 
is an interesting fact that the difference 
in the number of fatalities for the first 
quarter of 1916 and those of 1915 was 
only one, the number in 1915 being one 
less than in 1916. Liquor was the 
cause of most of the accidents. 
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Casualty Underwriters 
Call off Convention 





PRESIDENT J. SCOFIELD 
ADVISES OF ACTION 


ROWE 


Economy in Time Given as Reason— 
Business Meeting in New York 
Later 


International 
& Surety 
hold a summer 


The 
Casualty 
not 
year. 

J. Scofield Rowe, president of the 
association in speaking of the matter, 
said: 

“Tt has been decided that because of 
this country’s entry into the ‘World 
War’ and the situation thereby created 
demanding all possible economy in both 
time and expenditure the 1917 summer 


Association of 
Underwriters will 
convention this 


convention of the International Asso- 
ciation shall be omitted. 
“While it is appreciated that sub- 


stantial benefit is derived by the mem- 
bers of the association through com- 
pany executives meeting in annual 
convention with a view to maintaining 
closer acquaintance and more friendly 
relations for the common good of the 
business, it is believed that since sepa 
rate bureaus or associations are now 
maintained by the companies for each 
important class of .casualty business 
that no material loss will be suffered 
by omitting the 1917 convention. 

“The annual business meeting of the 
association will be held in New York 
City some time during the fall, the 
date and place for such meeting to be 
fixed and announced later by the execu- 
tive committee.” 


PHYSICIANS OPPOSE BILL 


Medical Societies Adopt Resolution 
Disapproving Proposed Compulsory 
Health Measures 


Following the action taken by the 
New York State Medical Association at 
its recent convention in Utica, at which 
a resolution was passed putting the 
Association on record as being opposed 


to compulsory health insurance, the 
delegates to the convention of the 
American Medical Association which 


will be held in New York City, June 4 
and 5, are being circularized on the 
subject. W. G. Curtis. president of the 
National Casualty, and chairman of the 
educational committee of the Insurance 
Economics Society, addressed a letter to 
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the delegates of the American Medical 
Association on May 9 in which he said: 

“You will recall that Dr, Alexander 
Lambert presented a_ thirty-five page 
report at your convention last year. A 
copy of that report appeared in the 
Journal of the American Medical As- 
sociation, and doubtless his committee 
will present another report with fur- 
ther arguments in the affirmative. The 
subject is complex and no man can dis- 
cuss or debate it without study. We 
are unable to see any other course for 
the American Medical Association than 


that followed by the New York State 
Medical Association, Bronx County 
Medical Society, Westchester County 
Medical Society, New York County 


Medical Society, Medical Alliance, Chi- 
cago Medical Society, Illinois State 
Medical Society, and California Med- 
ical Society, namely, a resolution of 
disapproval after thorough investiga- 
tion, debate and consideration of the 
subject.” 

The Insurance Economics Society is 
not composed of insurance interests but 
is an organization of business ‘men and 
organizations, the objects of which, as 
stated in the letter head of the Society, 
are “For the study of all forms of 
social insurance and to disseminate in- 
formation best calculated to enlighten 
the public, and to promote practical 
economy by the conservation of human 
time values.” 


CONVENTION 
National Association of Casualty and 
Surety Agents Meets October 


AT ST. LOUIS 





10 and 11 
The executive committee of the Na 
tional Association of Casualty and 


Surety Agents have decided to meet at 
St. Louis during the same week as the 
National Association of Insurance 
Agents, the latter organization has fix- 
ed its dates for October 11, 12 and 13 

The Casualty Association will hold 
its meeting October 10 and a joint ses- 


sion will be held the first day of the 
agents’ convention. These  arrange- 
rents will enable a large number of 


people who are interested in both meet- 
ings to take them in without additional] 
expense, 


MUTUAL POLICIES ASSESSED 


Members of First Mutual Liability of 
New York Taxed—Being Liqui- 
dated By Department 


Policyholders of the First Mutual 
Liability Co., of New York, have been 
assessed 70 per cent, of the premiums 
to meet the obligations of the com- 
puny. The First Mutual was organized 
in 1914 and had a premium volume of 


$55,000 annually. 

The company is being liquidated by 
the New York State Insurance Depart- 
ment which expects to realize about 
$33,000 on the assessment. 


AMERICAN CASUALTY IN N. Y. 


The American Casualty announced 
this week it had completed plans to 
enter New York State for automobile 
business as of June 1. 
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Twenty-Two Years’ 
Accident Experience 


AETNA PUBL ISHES TWO UNIQUE 
EXPERIENCE CHARTS 


Statistics Show Greatest Losses in 
Numbers and Money Are From 
Common Carrier Accidents 


The Aetna Life this week compiled 
and published two charts showing the 
monetary losses and the number of 
claims from the various classes of acci- 
dents. These charts are reproduced 


herewith and cover the experience of, 


the Aetna Life and affiliated companies 
in this branch of the business for the 
past 22 years. 

One of the charts shows the pro- 
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portionate size of each of the seven 
principal classes of accidents. The 
other chart shows the _ proportionate 
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amounts paid out in claims for each. 
Both charts represent the experience 


on 128,326 claims for which $10,553,- 
461.28 was expended. 

A comparison of the two charts 
shows that the number of accidents in 
the different classes and the amount 
expended therefor do not in all cases 
correspond. This is due to the varying 
sums paid out in accordance with the 
seriousness of the accidents in the sev- 
eral classes. 

Travel accidents lead both in number 
of claims and in amount paid. * Cuts 
and bruises, however, do not embrace 
as a rule such serious accidents and 
the amount of money paid out for this 
class of accidents. 


EXTENDS OPERATIONS ON COAST 





Travelers Enlarges Field Organization 
and Establishes Underwriting Office 
in San Francisco 


The Travelers Insurance Company an- 
nounces an important plan for expan- 
sion on the, Pacific Coast. Beginning 
June list, it will write liability and in- 
demnity lines in Washington, Oregon, 
and California introducing its  sub- 
sidiary, The Travelers Indemnity Com- 
pany. The Coast organization has been 
considerably enlarged to take care of 
the new business. 

‘Walter A. Quinlan will be branch 
manager in charge of liability and in- 
demnity business at San Francisco; 
William E. Shiels at Los Angeles; and 
John ‘S. O'Neill at Seattle. In addition 
to these, the general agency of the 
Pettis-Grossmayer Company will take 
care of Travelers interests in Portland, 
as hitherto. 

(Mr. Quinlan was previously assistant 
manager at Milwaukee, Mr. Shiels as- 
sistant manager at Detroit, and Mr. 
O'Neill a special agent at Newark. 

Among the lines which the Company 
will particularly feature are automobile, 
property damage and collision, general 
liability, steam boiler, burglary, and 
plate glass. ‘Claim adjusters and in- 
spectors have been stationed at appro- 
priate places to render Travelers ser- 
vice. An underwriting office, a branch 
of the home office, will be established in 
San Francisco, with A. E. ‘Lucy in 
charge. Mr. Lucy has formerly occu- 
pied the position of assistant superin- 
tendent of the New York City under- 
writing division. 

‘The life, accident, and health depart- 
ments will be continued in full force, 
with Arthur S. (Holman in charge at 
San Francisco, L. A. Greenwood at Los 
Angeles, and ‘William ‘L. Waltz at Seat- 
tle. 

Willard ‘Curtis, producer extraordi- 
nary of the New York branch office of 
the Aetna Life, shattered all previous 
individual production records of the 
Company covering a specified period of 
time. During the recent two-weeks’ 
contest of the Metropolitan branch 
office, Mr. Curtis wrote new accident 
and health premiums of $3,481. 

Mr. Curtis has been with the Aetna 
for only a few years but during that 
time he has specialized on accident and 
health and has continuously refused to 
branch out into the other lines to any 
great extent. The Company, in com- 
menting on Mr. Curtis’s achievement, 
points out that it has been only men 
“ho have thus specialized who have 
produced big results and that the re- 
turns have been well worth the effort. 


National Surety Leads 
in Qualifying Power 


TREASURY DEPARTMENT GIVES 
LIMITS ON BONDS 





Four Companies Have Dropped Out 
During Past Year—Capital of Only 
One Company Impaired 


The ruling of the United States 
Treasury Department as to the amount 
accepted from the Government from 
each casualty company On any one 
bond was published on Tuesday. The 
qualifying power is based on 10 per 


cent. of the combined capital and sur- 
plus of each company. The rating 
given to the companies by the Treasury 
Department is as follows in the order 
of the amounts and taken from the 
financial statement of the companies as 
of March 31, 1917: 


a $827,020 
Amertioan Gurety .....cccecsses 656,264 
Fidelity & Deposit ........... 515,889 
iy Fey ae UN, ch hn ade ipa ew laseraie 475,911 
pT ek” ee | ree 433,099 
DUT O TE HIND. oko ccs cee icsvieee 299,582 
ok EE ener 288,811 
ee >. ee ee eer 189,114 
ee Serer ee 152,314 
Globe Indemnity .............. 127,471 
NOw Amsterdam ......cccscee 123,157 
Hartford Accident ............ 117,622 
London & Lan. Ind, .......... 111,800 
ere 91,079 
International Fidelity ......... 78,172 
Chicago Bonding & Sur. ...... 74,417 
BOURGOIN BUPOtY on ccccciscces 74,341 
American Indemnity ......... 68,711 
TO, SE vane ad apieeeeaaws 52,136 
American Fidelity ............ 27,941 


This list, compared with that of last 
year shows the American Bonding, New 
England-Equitable, Equitable Surety 
and Casualty Company of America to 
have ceased to quality. 


BONDS FOR EMPLOYES 





Travelers to Sell Liberty Loan Certifi- 
cates to Employes on Part- 
Payment Plan 

President Louis -Butler of The 
Travelers announced this week that 
the Company would buy Liberty Loan 
bonds for its employes in any amount 
up to $1,000 and would allow employes 
tc pay for them in twenty instalments 
of 5 per cent. each. The payments, it 
is understood, will be taken out of pay 
envelopes on the 15th and last days of 
each month. 

These terms, in the case of a $59 
bond, will require twenty semi-monthly 
payments of only $2.50 each. No inter- 
est will be charged, and the purchaser 
will receive all the interest from the 
bond, As the first interest payment 
does not fall due until December 15, 
it will be applied to reduce the amount 
ef the last instalment of purchase 
money. The Company will hold the 
ponds until the instalments are com- 
pleted and will then deliver them to 
the owners. 

WILL MEET IN CHICAGO 

The World’s Salesmanship Congress 

will meet in Chicago on June 10-14. 


GIVES BONDS FOR BONUS 





Preferred Accident Offers $100 of 
Liberty Loan for $500 in Accident 
and Health Premiums 





The Preferred Accident to-day starts 
a two months’ campaign for accident- 
health premiums the special inducement 
of which is a $100 Liberty Loan bond to 
every agent who produces $500 or more 
in new accident and health premiums. 
In addition to the above, the Preferred 
has subscribed to $100,000 of the bonds 
and the officers and employes of the 
company have subscribed to an addi- 
tional $75,000, making $275,000 in all. 
W. C. Potter, secretary of the company, 
told The Eastern Underwriter, on Tues- 
day that the directors of the company 
planned to secure as many of the bonds 
as possible as assets of the company. 


LICENSES FOR ADJUSTERS 

The Pennsylvania Legislature is con- 
sidering House Bill No. 1365 which pro- 
vides for the licensing of public ad- 
justers and is designated to bring 
persons who are engaged in adjusting 
fire losses under the control and super- 
vision of the Insurance Department. 
This bill does not prevent an attorney, 
cr insurance agent, from settling his 
own losses, and is intended solely for 
the purpose of regulating all public 
udjusters and provides for a _ license 
fee of $25. 


Mutual Insurance Bill 

House Bill No. 1934, tntroduced by 
Hon. W. H. Mearkle, was prepared at a 
joint meeting of the representatives of 
Pennsylvania and other State mutual 
insurance companies. This bill pro- 
vides for the incorporation and regula- 
tion of mutual insurance companies 
and has already been enacted into law 
in a large number of the States. The 
above bill does not affect any Grange 
or Mutual Company already organized; 
although all of the above companies 
can accept the provisions of the bill, 
if they so desire. 

SPECIAL THEATER POLICY 

The Fidelity & Deposit has prepared 
# special form of policy protecting 
}roprietors and custodians of moving- 
picture theaters against loss of funds 
represented by the daily receipts, etc., 
eecasioned by hold-up occurring at the 
box office or in the interior of the 
theater, by highway robbery’ while 
funds are being conveyed to the home 
of the proprietor or custodian, by 
burglary while in the home of the 
custodian or while kept in a safe at 
the theater and completing the cover- 
age while the funds are being taken 
te the bank for deposit the next busi- 
ness day against highway robbery. 


BUFFALO AGENCY WINS 

The Buffalo agency of the Aetna Life, 
under the managership of Augustus H. 
Knoll, defeated the Syracuse agency of 
the Company in a two weeks’ contest 
for accident-health premiums. The 
Buffalo agency produced $6,019 and the 
Syracuse agency $3,340. The contest 
ended May 26. 
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This Company issues contracts as follows: 
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surance; Fly-Wheel Insurance. 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Office—-92 William Street 
Annual Statement, December 31, 1916 


eee eee eee EPPO C SCC Cee rere ee Te 





Losses paid to December 31, 1916....... 


Fidelity Bonds; nero Bonds; Accident, 
Health, and Disability Insurance; Burglary, Larceny, and Theft Insurance; Plate Glass 
Liability Insurance- —Employers, Public, Teams (Personal Injury "and Property 
Damage),’ Automobile (Personal Injury, Property Damage and Collision), Physicians, 
Druggists, Owners and Landlords, Elevator, Workmen’s Compensation—Steam Boiler In- 
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Interviews with agents in 

Effect different parts of the coun- 

Of War try about the effect of the 
On Sales war on their business leads 

Gerald Bunker, agency di- 
rector of the National Casualty, to the 
statement that, providing the agent has 
the proper attitude, the war will help 
his business. Mr. Bunker sizes up the 
situation: 

“In calling recently on one of our 
newer field representatives who is just 
building vp his agency, I was very 
much impressed with his remark, which 
directly stamped him as a real man and 
showed conclusively just why he was 
succeeding in his work, both for him- 
gelf and his company. 

“He said, ‘Since the change of condi- 
tions on account of the war, it has been 
harder to secure new business than it 
was before, and I have had to work 
much harder to obtain the same vol- 
ume, but you will find from my record 
that | have been making good right 
along just the same.’ 

“Compare this with the other fellow, 
and we have that kind too, who has de- 
cided that new business is harder to 
secure now, and for that reason he has 
quit trying. There you are! The first 
man is going to get there, and you can 


bet your life on it—the other fellow 
will soon be a memory, and hardly 
that. 

“There never was a time when there 
was more real necessity for accident 
and health insurance than there is 
right now. Heretofore, when living 
was cheap. the man who had a few 


dollars laid away could stand quite a 
siege of disability, but now the fellow 
who does not have a regular steady 
income is right up against it, and the 
few dollars previously saved will avail 
but mighty little. 

“The business is there to be had, and 
while it may take a little more effort 
now to get the name on the dotted line 
-—what of it? How many of the field 
men are working right up to their 
hmit? Mighty few, I dare say, and by 
putting on some extra pressure, the 
production of new business in every 
agency can be held right up to where 
it should be. The real man is the one 
who has the stamina and courage to 
hustle right up to the limit, regardless 
of anything or everything. 

“The United States Government loan 
of $7,000,000,000 soon to be made, is 
really a monster order, which the Gov- 
ernment of the United States will place 
with the farmers, manufacturers, 
miners and all business men. It all 
comes back to us in the shape of pur- 
chases of supplies. This means that 
the whole business machinery of the 
country will run at a higher speed than 
éver before. There will be work for 
everybody and at good wages.” 

* * * 

These suggestions by 
an agent of an Idaho 
life insurance company 
recently won the prize 
offered to solicitors for 
the “best suggestions.” Use them, says 
the “National Economist.” 

Experience proves that country busi- 
ness is most successfully obtained by 
methods which savor not of high pres- 
sure, but are calculated to disarm the 
seeming universal suspicion of the “man 
who sells things.” 

Under no circumstances should rural 
solicitation be conducted in “city” garb. 
Shabbiness or uncleanliness is nevet 
desirable, but with the very simplicity 
of your attire will you many times ob- 
tain an entry when city clothes would 
close the door. 

Your task is lighter by talking the 
language of rural folk when among 
them. What better introduction could 
you have at the average farmhouse 
than—‘Good morning, Mr. Oatstraw, 
have you heard of yesterday’s ten cent 
jump in wheat?” or “Hello, Mr. Corn- 


The Camera 
As 
An Aid 


field, I should think you’d be shipping 
those fat hogs while you’re sure of 
catching the high market.” 
Immediately do you become part and 
parcel of his very existence, for you 


meet him on his plane—not on the 
technical, vague ground of life in- 
surance, which nine times out of ten 


is an enigma to him. 
What a simple task daily to peruse 
the 


market sheet of your paper and 
inform yourself on the quotations on 
food stuffs and live stock. The good 


housewife whose sympathy you would 
so often enlist is much more approach- 
able after you've discussed the number 
of eggs her hens are giving her and 
what the grocer is paying. 

If intensive work is done and call 
backs made, a camera is an effective 
aid to your success. Ever go down in 
the feed lot to see Farmer Hawkin’s 
new colt? Can’t you see Hawkin’s eyes 
sparkle when you drop in a few days 
later and present him with a photo of 


that famous colt? 
A practically unlimited field of en- 
deavor is offered you here—the new 


baby—-a family group—the herd of Jer- 
seys, and a pen of fat hogs—all the ap- 
ple of your prospect's eye. 

If remaining in the country over 
night, select well the place where vou 
will stop, for defeat is seldom met 
around the supper table after the dish 
es are done and the cows are pailed. 

Always insist upon paying for your 
meals, lodging and team feed. If for- 
tunate enough to possess an automobile, 
a ride for the family after supper has 
been known to accomplish seemingly 
impossible things. 

cd * * 
We can all profit by be 


Courtesy ing civil and courteous 
Pays Good in our business deal- 
Dividends ings. If no other motive 

prompts us, we should 


remember it is profitable. 

Particularly is this quality desirable 
in business conducted over the tele- 
phone. Many persons seem to imagine 
that by the brusqueness with which 
they receive telephonic communica- 
tions they demonstrate how busy they 
are, and also their importance in the 
office. There never was a greater mis- 
conception. 

The largest business institutions to- 
day insist that courtesy and civility 
be extended to all patrons by every 
employe down to the office boy. You 
will often notice that the degree of 
courtesy you receive seems to increase 
with the size and importance of the of- 
fice you are dealing with. You are 
more likely to encounter tne lack of 
it in a small, unsuccessful, penny-wise 
institution. 

We know of a large, prosperous 
brokerage firm which employs a young 
woman as telephone operator at a 
substantial salary because of her abil- 
ity to handle calls of all kinds in a way 
that causes favorable comment by all 
the clients of the office. Her salary 
is returned a hundredfold by the good 
impression created. She gives a cer- 
tain tone to the office to which this 
particular firm insists upon throughout 
their organization.—Fidelity & Deposit 
“Fidelity Journal.” 

ca 


* * 
Are you satisfied to du- 
Are You glicate last year’s record, 
Merely a or are you alive to the 
Drifter? possibilities within you 


which have not yet been 
developed? 

Get above the dead level of medi- 
ocrity. Pick out the class you belong 
in—then get there. 

Before you can make a big success 
you must plan for it. You must aim 
for the very best that you can conceive, 
before you can start to travel even a 
little way in that direction. Mediocrity 
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Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 





is content to “get 
badge is that of self-satisfaction at 
attaining such a standard as to avoid 
the criticism of others. But the leader 
knows that nobody will ever think h« 
is worth talking about unless he aims 
far above what people expect of him, 
and keeps plugging away even if he 
fails at first, until he accomplishes it. 

The mediocre man does no better 
than people expect him to do, and, of 
course, nobody thinks anything about 
it. He’s a drifter. The exceptional 
man looks about him. decides where 
he wants to go, and then goes there. 
The reason he gets there is because, 
having made up his mind abcut it, the 
amount of time and energy he is will- 
ing to expend is limited only by one 
factor—the amount that is needed. He 
regulates his exertions by the require- 
ments of the job, not by what he feels 


by”; its universal 


like doing from time to time.—‘Equi- 

table Items.” 
+ + + 

A large bonding 

Importance of company has_ re- 

Cancellation cently suffered a 

Evidence loss on an admin- 

istrator’s bond af- 


ter the estate had been closed for sev- 
eral years. The administrator was dis- 
charged by order of court and the es- 
tate, amounting to about $8,000, had 
been apparently distributed in a proper 
manner. 

Several years afterwards, however, 
the heirs, who had not received their 
full shares, went into court, re-opened 
the case, and proved that the admin- 
istrator owed them nearly $7,000. In 
the meantime, the administrator had be- 
come insolvent and the surety company 
was obliged to pay the loss. 

Whenever the principal, in a case in 
which this company is acting as surety, 
completes a trust, an order of court 
should be secured, discharging the prin- 
cipal and releasing the surety. It is 
most important that this cancellation 
evidence be sent in to your General 
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Agent or Branch Office Manager or to 
the Home Office. In fact, the agree- 
ment between the principal and the 
surety provides for this cancellation evi- 
dence without cost to the surety. 

- * + 


The two greatest factors 

Legs and in promoting insurance 
Brains the salesmanship are leg work 
Best Team and brain work. Leg work 

renders active the brain 
and brain work incites to leg work. 

Selling insurance is always profitable 
put, like any other profession should 
be leaned, not merely picked up, to 
make it go. 

Only through being perfectly honest 
can a steadfast long time clientele be 
built up and secured. 

Honesty in an agent becomes known 


of his neighbors and is for him an 
active, permanent voucher.—“Preferred 
Pilot.” 


. ” . 

Adjuster Frank W. Payne, of Chatta- 
nooga, in charge of the persOnal acci- 
cent and claim department of the Aetna 
Life in the South, is on a trip to the 
home office in Hartford. His son, 
Wallace G. Payne, is a member of the 
National Guard of Connecticut and one 
oi his objects in visiting Hartford at 
this time was to see his son before he 
was mustered into the Federal service. 
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In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 


A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 














PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Write GEO. E. COPELAND, 


Investigate ) 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 























CO-OPERATION No. 3 


UR methods of co-op- 1 

eration with agents in 
the securing of business 
are most effective when 
limited to the real produc- | 
ers. They attract the best 
type of men to the busi- 
ness. 
One new representative 
produced more in 1916 
than 114 average part- 
time men did in 1913. 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 




















American Central Life 


Insurance Company. 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Liverpool 







U. $. Cash Assets, Dec, 31, 1916 $15,827,439.35 


Surplus, - - + = §,460,745.59 
Losses Paid by Chicago Fire, 187!  3,239,491.00 
Losses Paid by Boston Fire, 1872 1,427,290.00 


Losses Paid by Baltimore Fire,1904 — 1,051,543.00 


amo London 
ano Globe 
Insurance Co, 


CIMICED 







Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mer. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 























